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A New Industrial Philosophy---Unselfishness | 


ROM a British soldier in the trenches we get a clue 

as to business philosophy based on the experiences 

this man went through. How similar the application 

of his philosophy to his conduct of life is the applica- 

tion of the four periods which he went through to 
the philosophy—of business life! 

The soldier was having a pretty thin time of it, 
conditions were horrible and as an antidote mentally 
he seized upon the motto “Keep Smiling.” This 
sufficed for a time, but when he was in the trench, with 
the shells mathematically drawing closer, killing his 
fellow trench-mates, he seized upon the Mohammedan 
word “Kismet.” In other words, “If the damn thing 
drops, it drops; I can’t stop it by worrying.” Then, 
when he came to a period of open field fighting with all 
the elements of “I kill the Hun or he kills me,” he 
seized upon the thought “Self confidence and the will 
to conquer.” ‘The war carried on and the soldier re- 
ceived his first stripe as a corporal and suddenly found 
himself a caretaker of a command of men. He dis- 
covered, after a set of dangerous adventures, that he 
had completely forgotten about his former mottoes 
and dangers and had made an epoch-making philosoph- 
ical discovery that the very root of his courage was 
“Unselfishness.” 

How similar the chain of events in business life in 
America! It seems almost a revealment of our own 
mental progression. Merchants will remember that 
in the early days of the war the “Recorder” came out 
with a “Smile Number.” Some time after that John 
W. Craddock at a memorable meeting of merchants 
in Philadelphia said, “We are on an uncharted sea,” 
and that thought had much in it of the “Kismet.” We 
can all remember the period of two years ago when 


everybody said “Confidence is the basis of war-time 
business.” And now we come to the “fourth period”’ 
or the one which opened with our entrance in the war, 
April 6, 1917. Washington used a very academic 
word as a keynote and said “Co-ordination.” Men 
in industry emphasized the word “Co-operation,” and 
Andy McGowin brought together all the branches 
of the industry and called it a “National Council.” 
But, actually, the word that they groped around 
for is that wonderful word “Unselfishness.” You will 
see it everywhere from now on. As we suffer and lose 
our boys at the front it will come more and more into 
our business lives. We see indications of it in those 
patriotic merchants who sell apparel and footwear to 
soldiers at cost price. For it is the spirit ““Not to 
profit on him who gives his all for us all.” We will see 
unselfishness in the tanner in his relation to the manu- 
facturer, even though that seems an impossibility 
after what has gone before. We will see the same 
spirit expressed between manufacturer and merchant 
and truly we will see the merchant in unselfish service 
to the public and we must, by some method or other, 
put it right into the hearts of the workingmen that 
by strikes and labor dissension he is both un-American 
and Hunnishly selfish. Let us cling, therefore, to the 
new thought “ Unselfishness” and make it a guide to 
our deeds in business as well as in life till victory pre- 
vails. Rest assured it will not pass out even then. 


WHAT ABOUT 
“OLD SHOES” FOR EUROPE 


oe is a strange slowness in the completion of 
the plan for the collection of worn shoes to be 
shipped abroad for the use of the poor people of 
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Europe. In January the plan was outlined in Wash- 
ington and a Committee of shoe men set to work to 
develop a rational program of shoe collection. But 
no plan of a national character has been developed. 

It is not the fault of the shoe men, for they were 
wonderfully willing to aid in this good work. One 
shoe merchant stands ready to collect all the worn 
shoes in one of the smallest states of the Union and will 
personally stand the expense of repairing them, pro- 
viding they can be found serviceable by noncom- 
batants in the devastated countries of Europe. He is 
awaiting orders on how to proceed. 

Actually, an entire ship could be loaded with shoes 
within two months so that shoes could be distributed 
before the Winter’s rigors hit the shoeless people of 
Europe. 

A multitude of complications has arisen. On the 
Pacific coast one Red Cross Chapter sent a letter to 
the ‘‘Recorder,” asking for information as to where 
shoes beyond repair could be sold so that this Chapter 
could have money to carry on its surgical dressing’s 
work. Another Red Cross Chapter has started a cast- 
off clothing store and the shoe sales therein are con- 
siderable. All over the United States merchants have 
collected shoes and thousands of cases are being held, 
awaiting definite instructions as to their ultimate 
destination. Granted that shipping space is valuable, 
but isn’t it likewise true that the needs of the popula- 
tion abroad for footwear is as great as that of the 
fighting soldiers? The shoe trade would welcome a 
dash of speed on the part of the Red Cross or any 
other organization, which might expedite the distribu- 
tion of wearable American footwear to the destitute 
people of Europe. 


IMPROVE THE 
RAW MATERIAL 


O the great loss in the footwear industry caused 

by slaughter cuts in hides, the “Recorder” has 
several times called attention, and it emphasized 
the matter in its War Economy number of last 
Spring. 

It now appears that the loss from careless or un- 
skilled butchering is greater than the “Recorder” 
first mentioned, for not only are hides damaged by 
slaughter cuts, but many hides and skins are allowed 


to decay, from lack of proper curing, and they become 
suitable for glue stock or fertilizer only. 

To check this waste of hide substance, the raw ma- 
terial of the great shoe and leather industry, it is now 
proposed that the Government shall license butchers 
in all the important cattle raising sections of the coun- 
try, and shall send inspectors among the butchers, to 
inform them of the best and most economical method 
of taking off hides and preparing them for market. © 
This educational work will be carried among the 
farmers of the country, who slaughter their own cattle. 

It would pay to improve the take off of hides, for 
well prepared hides, like packer hides, are worth from 
one to two cents a pound more than are hides more 
poorly prepared. And, of course, hides neglected so 
that they are useful only forglue stock, or fertilizer, are 
a dead loss to the shoe, leather and allied industries. 
Besides, intelligent and skilled butchering of animals 
would add to our supplies of meats and fats, which are 
necessary to the winning of the war. 

Already, the hide dealers have taken up the matter, 
and at a recent meeting of the Central Hide Dealers’ 
Association at Jackson, Mich., a most important dis- 
cussion af the situation was led by Meyer M. Levy, 
who recommended that the association present to the 
authorities at Washington the necessity of licensing 
butchers, and increasing and spreading skill in taking 
off hides and preparing them for market, as a part of 
the program of nation-wide economy. 

The thing to do now is —LICENSE THE BUTCH- 
ERS and PUT AN END TO WASTE OF HIDES BY 
SLAUGHTER CUTS AND IMPROPER CURING. 


SERVICE IN THE 
MAKING 


ANG out the Service Flag for the clerks gone to 
war and start a campaign to drill customers in 
self-service. Impress on them that with the boys 
gone to battle you can’t give them the same service 


. as in the days of yore. Teach them to be more pa- 


tient in waiting for attention. Let them understand 
that you can’t give them the immediate delivery 
service as in the days when both chauffeurs and gaso- 
line were abundant. Get the new spirit of service 
going—not just for your own benefit—but to help 
win the war. 
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CONFIDENCE 
MUST BE WON 


gaan en is a nasty word. Smacks too 
much of German tactics, but intelligent dissemi- 
nation of information is a necessity of the hour. To 
give this information to the people of the world should 
be the serious duty of the individual as much as the 
properly authorized department under Mr. Creel. 

“Recorder” headquarters is a great center of help- 
ful news distribution and also of the more intimate 
contact with men from foreign countries. We are 
most fortunately situated as a centralized bureau of 
information for business men. Only very recently, 
a Chilean manufacturer spent the bigger part of the 
day in correcting his viewpoint on why America is 
at war. We were astonished to learn that the bigger 
proportion of the people in some republics of South 
America, thought that the reason why America was 
in the war, was because “‘we had picked the wrong 
horse and as we had placed our money on the wrong 
horse, we were now going to save it.” 

What a tremendous work of education we must 
engage in if we are to truthfully place ourselves in 
the right! We have embarked in such a program of 
education in our South American publication. 

And, now do you send the right sort of information 
to those friends of yours whom you may have in the 
West Indies or in South America? Do it by letter or 
by conversation. Don’t take for granted that be- 


cause we understand why we are at war, the neutral . 


world does. This is the time for a closer contact by 
letter and by financial assistance and it is an oppor- 
tunity that should not be further wasted. 


AN OBLIGATION TO THE 
AMERICAN PUBLIC 


LL footwear is not war footwear for overseas use 

by along shot. The right perspective or the dual 

duty of the craft in wartime is given by Louis A. 

Coolidge, treasurer of the United Shoe Machinery 

Corporation, in a recent public address. A side- 

light on shoe production in wartimes that has a new 

bearing on the duty of the manufacturer and the shoe 
merchant is briefly cited in the following: 

The shoes worn by the man at the front are not 

the only contributions of the shoe manufacturer 


to our military success. What about the shoes 
worn by the men in the mines, in the shipyards, 
in the steel mills, in the munition factories, on 
the farms and in the fields where wheat, cotton, 
corn and staple articles of food are grown? 
What about the shoes worn by the men who man 
the ships, who build our cantonments, who keep 
our railroads running, and how about the shoes 
of lighter weight worn by the women who are 
taking the place of men in every branch of in- 
dustry? 

The men in France, no matter how well shod, 
would be hard put to it if the men in industries 
back home were less well shod than they. 


A STORE POLICY 
IN THE MAKING 


Bc HE adornment of this store is the friends who 


frequent it.” 

Whoever said this spoke wisdom. But greater is 
the wisdom of the merchant who is putting it into 
practice in his store. He has it over the door. 

Consider its meaning to the customer. He is wel- 
come, as a guest, to be treated with every courtesy 
and refinement known to modern merchandising, 
and to return his treatment in kind. 

Price shaving, bargain browsing, bill beating and 
slick tricks are no more countenanced in a store with 
a sign like that over its door than is a tramp welcome 
at the back door or a burglar at the window. 

A store policy in the making leads to refinement in 
merchandising, which is as essential to the welfare 
of the shoe trade as is refinement in merchandising. 
A merchant who can post over his door the saying, 
“The adornment of this store is the friends who fre- 
quent it,” is himself an adornment to his calling. 





Labor and material are essential to victory; use 
both wisely. 





Unusual business now means resumption of busi- 
ness as usual later. 





Buckles of cut steel and rhinestone are daily be- 
coming more popular. 
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Styles in the Making on the Larger Scale 


A Period of Great Development Towards Economy and Co-ordi- 


nation of Shoe Manufacturers. 


Individuality in Style, 


Not Destroyed By Washington Recommendations 


the month of August stands out as a period of style develop- 
ment. Manufacturers are working in closest contact with 
tanners to produce footwear styles acceptable to the American 
public and yet in accord with the wishes of Washington. It was 
the “Recorder’s” intention to publish in this week’s issue the 
actual color shades endorsed by the War Industries Board for 


Spring, 1919. 


ik interpretation of the recommendations for Spring, 1919, 


Leather Lighter in Shade 
When Pulled on Last 


After an analysis of the leathers and a study of the shades, we 
applied the test, “What Shades Would Actually Come from 
These Flat Leathers when the Shoes Were Made Up and the 
Leather Pulled Over the Last?” We immediately saw that the 
results would be a lightening up of the colors, according to the 
character of the leather and the handiwork of the factory man 
on the pulling-over machihe. This, then, crystallized our inten- 
tion of letting the shoe manufacturers of this country show their 
samples without any comparative color chart to be used as the 
gauge of what Washington desires in leather tones for Spring. 

We believe this is for the best interests of the retail merchants, 
for the tanners themselves have been restricted to the colors 
which they can make, and if the merchant is fortunate enough 
to get a very popular shade in his shipment he can congratulate 
himself on having something distinctive. This measure of slight 
variability in leather is most fortunate in making a style element 
most evident to the shoe trade of America. 


Styles Vary 
By Events 

Styles are made in the course of events. Men cannot make 
them, except in harmony with the course of events, any more 
than they can stop the car of destiny. 

These war days this car of destiny is going on the high speed. 
Civilization is advancing, even faster than war is destroying. 
Men are working more, are earning more, are learning more, and 
are living more, and, consequently, are in need of better shoes; 
are buying and are appreciating better shoes. 





Regulating but 
Not Restricting 


“But the Government is regulating our shoe styles,” protestS 
Mr. Conservative Merchant. 

“Regulating, but not restricting them,” is the reply. The 
Government cannot restrict the development of footwear any 
more than it can restrict the invention of tractors and flying 
machines, or the keeping of fine stores, or the speaking of proper 
and polite English. 

Just take a glimpse of some of the fundamental trade condi- 
tions of these days, and observe the making of styles on the 
larger scale—the irresistible progress of the shoe industry. 


The Development 
of Leathers 


Packer hides, a basis for shoe and leather values, increased 
from $32.87 to $35 per 100 pounds in 1917. The average price 
of ten grades of hides fell from $30.34 to $27.55. (The figures 
are from the Chicago Drovers’ Journal.) 

There is the beginning of styles in the making in these figures. 
First selections from improved grades of hides are sought by 
tanners, because they will make up into better leathers. First 
selections of the better leathers are sought by shoe manufac- 
turers, because they will make up into better shoes, and first 
selections of the better grades of shoes are sought by merchants, 
because they will better please people. It is the selection of the 
better grades of goods all along the line, the refinement of foot- 
wear, that is the real making of style, the making that goes on as 
irresistibly as the car of destiny, with plenty of gas in its tank 
and no carbon in the engine. 


Refinement of 
Raw Materials 

This refinement of the raw materials, which is the beginning 
of the making of styles, spreads among the farmers. More cattle 
were dipped last year than ever before. Dipping kills the ticks, 
which destroy hides and lessen the supply of leather for good 
footwear. The Government considers the training and the licens- 
ing of butchers in all the farming regions of the country, so that 
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hides may be taken off in a good and workmanlike manner, free 
from slaughter cuts or careless slashing of the hide substance, 
that costs the shoe and leather trade, and eventually the people, 
millions of dollars annually. 


Better Conditions 
Mean Better Product 


The car of destiny, carrying-styles in the making, speeds on 
through tannery, shoe shop and store. The tannery is cleaner 
and brighter than ever before. The beam house man has a 
private bath. The machines run on ball bearings now, and no 
longer ‘“‘chatter” and scrape or chop into the hide and waste good 
leather. ‘Tanning is done better these days than ever, both sole 
and upper, and as a consequence styles in the making go on 
better than ever. Men are more skilled in the making of leather. 

Days of war, and of labor troubles these may be, but the shoe 
shop is becoming more of an industrial paradise than ever. A 
piano in the stitching room of one shop! A band concert at 
noon on the program of another shop! A reading and rest room, 
and even a nursery and kindergarten for the children in another! 
Luxuries, not essential to the winning of the war are these? 
Hardly. They are necessities to speeding up men to keep up 
with the car of destiny. Manufacturers who are maintaining 
the best conditions in their shoe shops are not only getting the 
most employees, but also are getting the most product from their 
employees. They are paying higher wages, itis true. But they 
are getting finer shoes, better styles in the making. Also, they 
are maintaining production, in face of an uphill demand. The 
car of destiny, carrying the making of styles, needs more power, 
going up the hill. And progressive fellows are putting the power 
to it. 


More Money— 
More Styles 


The car of destiny, carrying the making of styles, goes irresist- 
ibly on, through the distributing field. People are working 
more, are earning more and learning more and are living more. 
They seek not only finer shoes, but more shoes, a greater variety 
of shoes, and they take better care of their shoes, too. They are 
pushing up footwear to its higher place in advancing civilization. 

“This cannot be” protests Mr. Conservative Merchant. 
“Hard times are these.” 


A Wonderful Progress 
in Footwear 

But the car of destiny, carrying the making of styles, speeds 
on irresistibly. It has advanced from the simple savage, making 
his sandal or raw hide, to the intelligent St. Crispin, making 














shoes with awl, wax ends and hammer, and of well tanned leather, 
to these days of shoes, marvelously made, by tanner, last maker, 
pattern maker, cut stock man, ink, stain and blacking man, 
linings man, supplies man, and 137 operatives working together 
in a shoe shop, all improving their craft, and contributing to the 
betterment of styles in the making. 

People of these days, working more, earning more, learning 
more and living more, travel near and far, in many ways, enjoy- 
ing many things, and they travel fast, and wear out much shoe 
leather. So the demand for footwear, in variety, as well as in 
quantity and quality, follows the car of destiny carrying styles in 
the making up the hill of progress. 


More Changes 
Than Ever 


What changes are coming in styles in the making these days? 
More than can be told, for the shoe will be improved all the way 
from the top lift to the top facing; the merchandising of the shoe 
will be improved, and the wearing of the shoe will be improved, 
and footwear will have a better part in the advance of civiliza- 
tion, which means a better living, day by day, for the shoe man, 
and his customers, and the public generally. 





Samples From Stock 


Manufacturer Says He Can Get Along. Without 
Making Special Samples 


A maker of women’s stylish shoes approves of the movement 
to reduce the number of sample shoes; and he expects to reduce 
to pretty near an absolute minimum his own samples when the 
new regulations of the shoe trade go into effect. 

He says that he can pick samples from his regular shoes, as they 
come into the packing room, that he has done so in times past, 
and that his opportunities to do so should be better in the future, 
when the new shoe regulations go into effect. 

He doubts the economy of the present practice of making up 
special samples, made of selected leathers, and made by men 
who are paid special prices for making samples. These samples 
are better than the average run of the factory product. “They 
give the buyer of shoes the same high expectation of the regular 
order goods that a buyer of apples gets when he looks on a barrel 
that has the best apples on top, and the poor ones beneath. 
There are, of course, common exceptions, in which the buyers 
discount the situation, and never expect the regular order goods 
to be up to the samples. 





Make thrift your buy-word. 
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A Period of Shoe Comecmmien Coming 


Indication of “ Pretty Footwear” for Early Fall, and Anticipation 
for Next Spring 


who usually go to the seashore or the country, are in town 

and the women who live in nearby resorts come to the 
city so often that the Fifth Avenue restaurants, at the luncheon 
hour, are just as well filled with well-known people as though it 
were Midwinter. Even at dinner are many well-known people 
seen at the various hotels so one is able to get a very good idea of 
what is being worn by the fashionable women of today. 


N= YORK is a busy place this Summer. Many families 


Costumes and 
Their Colors 

The tendency continues for quiet, unobtrusive clothes, and 
navy blue, the oldtime favorite, still retains its popularity. Navy 
blue georgette gowns with small or large hats of the same color 
are particularly popular. With these costumes low shoes are 
worn almost exclusively. African brown kid Oxfords with stock- 
ings of matching shade are meeting with particular favor. A 
number of smartly gowned 
women lately, however, seem 
to prefer pumps; the pumps 
being of dark brown kid or of 
black patent leather or vici 
kid. The stockings either 
match the gown or the shoe, 
both being smart. 


Smart Looking Cut 
Steel Buckles 

When pumps are worn with 
these chiffon dresses they are 
frequently ornamented with 
smart looking cut steel buckles. 
Some novel buckles, however, 
are of enamel in matching 
shade as the dark brown shoes 
and with the black shoes black 
and silver, black and gold or 
black and white enamel buckles 
are also noted. 

Despite the fact that so many simple georgette dresses are being 
chosen by women, who have a reputation for being good dressers, 
there are a number of young women who still cling to the tailor- 
made idea, and suits of serge or jersey are seen occasionally which 
are made on strictly tailored lines. These are also usually ac- 
companied by low shoes particularly oxfords in dark brown kid or 
russet leather or black vici kid. ‘These oxfords are made on man- 
nish lines with broad, flat heels and rounded soles to carry out the 
mannish idea as much as possible. Occasionally a high lace boot 
is noted with these tailored costumes but the preference is largely 
of the low shoe this Summer. 


Large Hat— 
Trim Shoes 

On the very warm days well-tailored gingham dresses were seen 
in the shops and on the avenue during the morning hours. With 
these cool-looking frocks the hats were usually large, many being 
in black or navy, and the oxfords or pumps were sometimes of 
black and worn with white stockings but the all-white low shoe 
seemed to have the preference. 

While the seashore and mountain resorts are by no means as 








FIRST PRINCIPLES OF STYLE FOR SPRING, 1919 
Cuban Heels on Welted McKays, Louis Heels on Turns 


lively as they have been in other years, a few small affairs are 
given as well as some large entertainments for Red Cross and 


other war work. 


Frocks Prettier 
Than Ever 


At the afternoon functions many smart Summer gowns were seen 
during the hot days at the end of July. These dresses were of 
printed chiffons or lawns, some on dark grounds with white figures 
and others on white grounds with dark figures. There were also 
a number of dainty organdies in light colorings and a number of 
all-white costumes. With the light color gowns white shoes were 
worn in nearly all instances. White shoes carry out the Sum- 
mery effect and are very comfortable for warm weather which 
explains to a great extent the popularity of a white footwear. 
White pumps were chosen by practically all of the well-dressed 
women. Some of these pumps were finished off with small 
buckles of white kid or with a 
very small white kid bow, but 
a few of the more elaborate 
“ones had buckles of cut steel 
or white enamel. 

A few white oxfords were 
seen on some smart looking 
young girls as well as some 
showing a combination of white 
suede and white kid. 


A Few High 
Kid Boots 

A couple of very young girls, 
who wore their dresses ex- 
tremely short, wore high white 
kid boots which looked par- 
ticularly well with their cos- 
tumes. However, the majority 
of women wore their skirts 
somewhat longer than last 
year and, therefore, the low 
shoe looked particularly well with their new gowns. 

The young girl who clings to sport costumes is still to be seen 
at many afternoon and morning functions this Summer and 
with her white or bright colored skirt, sleeveless sweater and sailor 
hat she presents a very attractive picture. Her shoes naturally, 
like her costume, must be of a sporty character and consequently 
they are either an oxford or a lace boot with a low, flat heel and 
rounded toe. 

While the all-white shoe is favored by many women who have 
a reputation for being well-dressed, a number of the very young 
girls seem to prefer the white shoe with colored leather trimmings 
particularly if they can get them to match their sweaters and their 
hats. 

While it is very early for a woman to plan her Fall clothes 
nearly all of them have read the papers and know the edict that is 
going forth about cutting down the height of the boots. 

While many women are worrying about the height of their 
shoes for Fall they will find it unnecessary when they see the new 
Fall clothes as the skirts will be considerably longer and narrower 
and the high boot which had such a vogue will not be necessary 
with the new type of costume. 
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Another question about which there has been some speculation 
among women who plan their clothes considerably ahead and 
that is the absence of the great variety of novelty shoes. They 
will find that the new Fall fashions will be of such a simple 
character that extreme novelty shoes would not conform with 
that type of dress; therefore, the more simple shoes will be in com- 
plete harmony withthe rest of theircostume. That after all is the 
most essential part of dressing, namely that every little detail 
should be carefuily thought out and all blend to make a perfect 
ensemble. Consequently, simple shoes will carry out the simple 
type of dress which promise to have such a strong vogue during 
the coming Fall season. 

One is already able to catch a glimpse of the early Fall dresses 
in some of the shop windows where early models are on display. 





Standard Shoes Up Again 


Rumor has it that the Government is considering the question 
of fixing a price on shoes for “industrial workers,” manufactured 
according to certain specifications, with the price stamped thereon. 

A number of shoe manufacturers who have visited Washington 
believe such a proposition would be impracticable; while others 
hold it could be accomplished with little trouble, bearing in 
mind that no manufacturer would stand out against manufactur- 
ing a shoe according to Government specifications, at-the risk of 
being penalized in his supply of fuel and transportation. 

There seems to be a very well-defined plan in the minds of 
some Government officials that a line of shoes could be manu- 
factured retailing to the consumer at from $3.50 to $6.50 per pair. 
It is understood on very good authority that the matter has been 
put up to high Government officials for their consideration. 
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Bradley & Metcalf Co. have obtained and are 
now in the process of registering a novel and timely 
name for a new heavy type farm, miner’s or soldier’s 
shoe which they have created. This new name will 
be the PRIVATE PEAT boot, and in connection 
with this they will use the phrase, “over the top in 
quality.” Permission to use this name was granted 
by Harold R. Peat, the daring young Canadian 
soldier who has written the world-wide read book, 
“Private Peat.” 





“x 
































AN EXAMPLE OF PRESENT-DAY WINDOW DISPLAY : 
Threesplendidly trimmedjwindows these—windows that compel attention and sell merchandise. The plain, effective display stands 


are in entire;keeping with the simplicity of the rest of the arrangement. 
_ These windows are on a main thoroughfare in a big city where many thousand people pass each hour. There is nothing confusing im 
their appeal. They attract and hold attention immediately. Each variety of footwear has a definite place in the window scheme, while 


the dainty card signs and appropriate floral touches used as a background lend a charming effect to the window as a whole. 











26 BOOT AND SHOE RECORDER 





re 
et, geveaepeneees samen 
| _ ORR ADE A SOME 9 i Fr RRB 


bs 
DODO BH a TR ERE OT IS 


i 


(enn heipetg tenis: a 
, ¥ (wtadale | 


ng 
A 4 Tepes 


tt glad toot ee whe) a tedeabadarts! a tow eet ebed 


oe 


Scene in Boot and Shoe Department 


B. F. Goodrich Rubber Co. 


Aug. 10, 1918 





J. H. RISHEL 


Manager of footwear sales B. F. 
Goodrich Rubber Co. 


Increased Demand For Rubber Boots 


War Needs Plus Occupational Efforts Make Demand Greater 
han Supply 


exceedingly slim. This is the statement of J. A. Rishel, 
manager of footwear sales of the B. F. Goodrich Rubber 
Company, in a review of existing conditions of the rubber foot- 


Pr cama’ for relief in the rubber footwear shortage are 


wear market today. 


3,000,000 
Cases Short 


Mr. Rishel cites the successive severe Winters and the tremen- 
dous demand for Army footwear as responsible for the scarcity of 
rubber shoes and footwear for the American public. He de- 
clared that the rubber boot and shoe industry is approximately 
3,000,000 cases behind in orders today—and were the war to end 
tomorrow it would take several years to catch up with the demand. 

“One may grasp the mammoth proportions of this boot and 
shoe shortage by this fact,” said Mr. Rishel, ‘‘over one-half of 
the 100,000,000 men, women and children in the United States 
could be equipped with either rubber boots or shoes if it were pos- 
sible for the footwear manufacturers to fill their orders. 

“The B. F. Goodrich Rubber Company and every other manu- 
facturer are making boots by the thousands for Uncle Sam,” con- 
tinued Mr. Rishel. ‘They are working every possible minute and 
employing every means of increasing production, still the demand 
continues greater than their best efforts. 


Industrial 
Demand Increases 


“With coal miners working longer hours than ever before in 
their efforts to meet the demands of commerce, industry and war, 
and with lumberjacks in the Northwest and in Canada speeding 
up their shipbuilding programs, and with farmers in the fields 
longer hours than ever before—rubber boot purchases are con- 
stantly increasing faster than production gains. 

‘“‘Long sieges of cold and wet weather, such as we have experi- 
enced in the past three years, calls for millions of additional pairs 





of rubbers over the normal demand. In the South, for instance, 
last Winter’s consumption of rubber overshoes was fully ten 
times that of the previous year. Ordinarily southern people 
have but a few days of snowy or slushy weather, but last Winter 
large sections of the South were blanketed with snow for weeks 
and weeks at a time. 

“With comparatively mild Winters for the next few years, and 
with the coming of peace, with the consequent disappearing of 
the huge Army demand, rubber footwear manufacturers will 
begin to ‘see light.’ ” 





Six Million More Army Shoes 


Washington, D. C.—The shoe branch of the Army Quarter- 
masters Department has sent a recommendation to the General 
Staffs for the purchase of about 6,000,000 pairs of shoes, one-half 
to be the Pershing shoe and the other half a new style, of lighter 
weight for a training shoe in this country. 

The matter has been before the staff for some time. At one 
time it was said here that the staff wished to keep on with the 
manufacture of the Pershing shoe only, but at the time of this 
writing there seems to be an opinion that the recommendations 
of the shoe experts will prevail. 





Million Navy Shoes Needed 


Washington, D. C.—On very good authority it is understood 
that specifications will soon be sent out by the Bureau of Supplies. 
& Accounts, Navy Department asking for bids on more than 
1,000,000 pairs of shoes. 

There will be new specifications for this lot of shoes, which it is 
said, will allow many manufacturers to bid, who could not bid 
formerly because of the specifications. A notice on this matter is 
expected from day to day: 
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Soles Other Than Leather 
Their Status in the Shoe Business of Today in the Light of 


War-Time Service 


entire art and handicraft has been built up about and 
around leather. The shoe manufacturer knows leather. 
He knows the difference between the sole cut from the bend and 
the sole cut from the belly. But up to three years ago he didn’t 
know the differences in fibre soles and had little or no experience 
to guide him. ; 
Leather bellies on today’s prices can be bought at from 30 to 
38 cents a pound while bends run from 90 to 92 cents a pound. 


F HE shoe industry from the machinery standpoint and the 

















“Belly” quality Fibre 

Sole. Observe the round, 

turned up edges and the 
round, puffy bottom. 


“Bend” quality Fibre 

Sole. Note the straight, 

square edges and flat, 
smooth bottom. 


No amount of publicity, no amount of aggressive salesmanship 
would induce a manufacturer, making a good grade of shoes, to 
buy bellies for his bottom stock. He knows that bend leather is 
close-knit, hard of fibre, witha minimum of stretch, andlong wear. 


Fibre Sole ‘‘Bends’’ 
and Fibre Sole ‘‘Bellies’’ 


There are fibre soles on the market today representing bends 
and there are so-called fibre soles representing bellies. If the 
manufacturer realized that there were these differences in quality 
he would then use the bend quality and give something to his 
trade that would prove satisfactory, both to the merchant and to 
the consumer. 

Many manufacturers, however, seem to have bought fibre 
soles in sort of a hit and miss fashion and frequently it has been 
miss rather than hit. : Low price, or some other factor has to 
often held a prominent place in his mind. 

Sole material other-than-leather should not be considered a 
temporary institution nor should it be based primarily on an 
economic demand. 


Leather Is Put 
in Temper 

The manufacturer, having been accustomed to use leather for 
bottoming stock, has failed in some instances to recognize that 
some little changes were necessary in the process of manufacture 
when other-than-leather soles were being used. Leather soles 


are put in temper, that is, they are softened and then are ironed 
out and leveled or moulded into position. 


No Water Treatment 
for Fibre Soles 

Other-than-leather soles can’t be dampened or softened because 
they are water-proof and, consequently, must have somewhat 
different treatment. If the fibre sole has stretch enough to stand 
for the excessive leveling and is of the belly character it. will 
spread, but if it is of the bend character, it will not. The manu- 
facturer who understands these things will have little trouble. 
But if he goes ahead and treats it as he would an ordinary leather 
sole, ironing it out and leveling it, he is apt to meet serious diffi- 
culties. There are no big changes necessary in the manufactur- 
ing of shoes with other-than-leather soles but certain little details 
that have to be given attention. 


A Successful 
Material 

The bend qualities of other-than-leather soles can be stitched 
aloft, grooved, or channeled just as in a leather sole. They can 
be successfully stitched either on a McKay or Goodyear machine. 


Problem of 
Bottom Filling 

A great deal of the trouble heretofore encountered in the use of 
other-than-leather soles may be traced to improper bottom fillers. 
Ground-up cork filler is the most convenient material for this pur- 
pose but is the poorest for use in other-than-leather soles, because 
of its tendency to roll and bunch up after the shoe has been worn. 
Pieces of felting or even felt roofing have proven most satisfactory 
fillers for other-than-leather soles. 


Color of Edge 
and Type of Trim 

The manufacturers of other-than-leather soles who are perfect- 
ing their product and maintaining the bend quality seem to be 








After a Victory Drive a mountain of American Army shoes 
accumulates. The reclamation service makes them almost as 
good as new on a 14-day schedule. 











28 BOOT AND SHOE RECORDER 


having very little trouble with their product. Many of these 
soles are now made so that they will take and retain any color of 
edge finish and so can be made to harmonize with any color of 
upper leather. They have, therefore, demonstrated their fitness 
to remain an important factor in the shoe industry, and as time 
goes on their field of usefulness will, no doubt; be broadened. 





Other-Than-Leather Top Lifts 
The Place for New Materials of Proven Durability 


A number of years ago a man happened to step on a thick, 
cushiony mat of rubber. The resilience was pleasing to him, 
and from this incident, supposedly, starts the history of the 
rubber heel, so prominent in the shoe manufacturing industry 
today. 

To many people, however, the extreme springiness of the rub- 
ber heel is not pleasing, and yet they don’t like the hard, solid 
hit of the regular leather heel. Between these two extremes the 
other-than-leather top lift serves a compromise purpose. Having 
a little more resilience than the leather heel, but not having the 
squashy attributes of the live rubber lifts, this product, when 
produced in the bend quality, has proven very satisfactory, both 
from a wear and non-slip standpoint, as well as lessening the 
noise prevalent with the leather heel slugged with steel nails. 

There is no doubt a place for this top lift in the shoemaking 
of today and the future, and a growing tendency is noticed among 
certain manufacturers to adopt this product. 





Congratulations to H. B. Emley 


New Salesmanager of the Mrs. A. R. King Corp. 
and John H. Cross, Inc. 


From traveling in the Rocky Mountain States for Hazen B. 
Goodrich & Co., L. B. Evans’ Son Company and Mrs. A. R. 
King, Inc., to a permanent location in Philadelphia as sales man- 





H. B. EMLEY 


Sales Manager, Mrs. A. R. King Corp. and 
John H. Cross, Inc., Philadelphia 


ager for Mrs. A. R. King, Inc., and John H. Cross, Inc., is the 
change now made by H. B. Emley. He will develop an in- 
stock service and will plan out the sales of these products so that 
the September showing of styles will be the forerunner of a most 
successful season. 
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Captain George R. Walmsley 
Wins Commission in Ordance Department 
George R. Walmsley, of well-known shoe experience, was 
sworn in this week as a Captain in the Ordnance Department of 
the United States Army. His duties at present will be in Wash- 
ington. 


Captain Walmsley, a resident of Brockton, came to that City 
15 years ago from Fall River. He worked as salesman in the 
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CAPT. GEORGE R. WALMSLEY 
Ordnance Corps, U. S. R. 


Baker Bros. shoe store, and went from there to the Regal Shoe 
Company in Whitman. He advanced in that company until he 
was manager of the Regal sales department and later was manager 
of the Philadelphia factory. With the closing of that plant he 
became director of sales for the F. M. Hoyt Company of Man- 
chester, N. H. 

Following which experience he has served for the past 18 months 
on the staff of the “Boot and Shoe Recorder.” During the recent 
Boston Shoe Style Show he was stage director. His experience 
as salesman, factory executive and style man has given him a 
command of details that is particularly fitting him for his work 
in the Ordnance Corps. 





Fred W. Stanton With Keith & Pratt 


Fred W. Stanton, national secretary of the N. S. T. A., who 
for years has covered the South for Leonard & Barrows, will in 
the future cover his old territory with the line of Keith & Pratt, 
North Middleboro. He was with Leonard & Barrows for a period 
of fifteen years. His new line, with practically the same grade 
of shoes, is a long-established production. Mr. Stanton, one of 
the fathers of the N. S. T. A., and its secretary since its inception, 
is one of the best-known salesmen in the United States. He is a 
veteran Southern traveler. 
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Exports 


Our business overseas 
we as given by Department 
of Commerce, 


Washington, D. C. 




















Imports 
Month of June Twelve Months Ended June 
1917 1918 1914 1917 1918 
Hides and Skins: (Last pre-war year) 
EIEIO ey SPE $1,044,558 $17,159 $3,073,717 $6,125,219 $2,808,995 
Calf (dry, green or pickled)............. 1,165,636 172,867 23,381,953 15,593,049 5,276,601 
Cattle (dry, green or pickled)........... 10,545,961 2,476,826 52,181,942 99,950,653 67,750,124 
Goat (dry, green or pickled)............ 7,461,935 4,693,439 22,191,263 55,198,809 31,731,425 
Horse, colt and ass (dry, green or pickled) 242,684 30,351 2,134,011 6,191,827 1,569,639 
SOMITE S. 95s 4:0 63s 5 soe hes eens a 27,069 75,154 898,087 721,954 709,263 
in Bars a cin vie 4c 3,510,320 1,240,192 12,593,217 29,581,315 19,105,988 
All other (except furskins).............. 611,514 373,296 3,835,591 2,779,983 2,677,317 
ME sani eet Oaks > BS Ce ed $24,609,677 $9,079,284 $120,289,781 $216,363,609 $131,629,352 
Leather and Tanned Skins: 
A ey oS er re $267,803 185,997 3,631,963 2,443,875 3,086,089 
Goat (tanned skins for morocco)........ 326,827 Sted 2,249,253 8,453,941 523,823 
Patent, japanned, varnished or enameled 5,902 35,413 poe 96,479 132,877 
Upper, Dressed: 
Ss i Sak cae ck kp ad kena Ee ORG 111,860 113,620 1,140,729 1,572,062 
9 | Ree mer tree oe Be 36,137 150,587 946,262 605,156 
Sheep and lamb............. Pe SAW ae 92,113 22,688 1,153,523 407,362 
ELE TT OP NS Ue 11,600 3,701 257,335 191,785 
cf Pe eT may re oe $251,710 $290,596 $2,621,583 $3,497,849 $2,776,365 
| TET eee 41,118 23,797 407,231 275,280 437,293 
Exports 
Hides and Skins: 
Ris Aslan ah Ges si «  Oaaieao pus oe wanes $26,895 $69,515 $549,459 - $1,462,456 
ELC. Whe cs wees Caepadines Boueencs $250,140 117,762 1,933,705 2,041,357 1,953,700 
PRES Firaccéaosaxd> «eek chee as eed Teil 610,456 32,900 11,832 
WE os Abbas cane cdam pases eceaeek: «4; 66,414 10,705 193,577 347,115 661,505 
TN inne etndciki akan « $316,554 $155,362 $2,807,253 $2,970,831 $4,089,493 
Leather and Tanned Skins 
SRR BE Po pein Poe ite Se 452,875 291,139 1,675,667 7,150,097 4,690,320 
WS is duties IX ks be ce ee Loe 939,982 258,002 7,475,843 39,026,278 12,245,967 
Upper 
ND co Skies ken chakeee eas ae Gw oles 549,554 448,943 2,175,262 8,229,038 7,554,560 
ih naka ys ka Wath dd w bee wae 4,019,604 818,800 16,810,984 30,285,489 14,383,148 
FEF ECE SOS OY ee en 755,939 704,002 3,904,142 12,810,199 9,213,719 
NE INE. 8 bs bo 6 dda ale ped $7,766,242 $3,480,590 $36,668,869 . $10,858,743 $59,443,775 
Boots and Shoes: 
I nircva to 5 th 28d eo lees ess 321,794 345,628 1,637,217 3,462,894 4,521,852 
NG io acka sh ica was 5 Sd ea ees ee 1,226,943 1,465,460 10,117,965 17,356,543 22,623,508 
We ios onde hei oes oeuen eee 915,686 893,407 6,112,052 12,491,074 9,437,747 
NG Tena SiC ak a sos bie bu sient $2,464,423 $3,704,495 $17,867,234 $33,310,511 $36,583,107 
ENG hos 03:0 cat adcin enone ea we 20,410 25,646 262,480 385,548 347,627 








Leg irons on army boots 
of a speedy French sol- 
dier stringing wires 
under snipers’ fire. 


Yankee Jackie, 
Jap sailor and 
British tar in 
friend!y alliance 














A modern William Tell. 
Reg. Sgt. Major Eggle- 
ton of the Scots Guard 
splits a potato in one 
sweep of the sword. A 
cool American so r 
occupies the place of 
honor. 


Master M. Phipps 


A warning on the soles of a 
quarantined sextet of soldiers 
over there. tl 
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They truly serve who patch 


The King and Queen o0) 
and hammer war footwear. 


England complimenting 
women workerson reclam- 
ation of worn army shoes. 


et 
—e 
ocd P /Teseenrts 


rene te 

















Spanish trend noted in 
women’s costumes — 
note metallic buckle on 
pump. 






Three pretty models of 
the Peoria Style Show 
revealing boots in kid 
and cloth, in buttons 
and in spats. 
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A smart boot for Fall in gray kid—revealed at the : 
Peoria Style Show of the Illinois Shoe Retailers’ Flax gatherers for aeroplane wing cloth. Sturdy boots and leggins. 
nvention. 
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The 


Library 


“‘Knowledge is Power’’ 


Books of the shoe craft which should 
be in every retail shoe store 


SHOE AND LEATHER LEXICON 40 Cents 
An illustrated glossary of trade and technical 
terms relating to shoes, also leather and allied 
commodities, with especial reference to the pro- 
duction, distribution and retail merchandising of 
the finished article. 


PRACTICAL WINDOW DISPLAYS FOR THE 

MODERN SHOE STORE 
Handy book of Artistic and Practical shoe dis- 
plays. The art of window designing and display. 
Window card writing. A specialized treatise on 
better window displays. 


CUSTOM ORDER BOOK 
How to take special pair measurements. Fifty 
order sheets with duplicate for records. 











Shoe Merchants’ dd j 
WZ 








4p Ye DR the 
Y answer to the Merchant 
increase in 





THE SHOE INDUSTRY 


ee ee ee) 


Last making, pattern making, shoe machinery, 
leather making, factory processes, stitching room, 
sole leather room, making department, finishing 
room, terminology. With 22 illustrations. 


THE SHOE CRAFT 


Its organization. ‘What is there in it for me” ex- 
plained in organization work of merchants, manu- 
facturers, salesmen. The development of indus- 
trial co-operation through the association to the 
public. Constitution, etc. A text-book on asso- 
ciation work. 


MAN AND HIS FEET.. 10 Cents 


The research and development of foot efficiency of 
the policeman in his work—bearing on better feet 
for men in outdoor work (Pamphlet). 


ey 





ORDER FORM 





Boot and Shoe Recorder 
ton, Mass. 


Please send me the following books, iii pre- 
paid. Payment herewith. 
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1. Until further advised do not sell, deliver or cut 
into blocks, out soles, taps, top pieces, strips or any 
other form for civilian use any sole leather in sides, 
backs, or bends which will gauge 8 iron and up in 
= centre of the back of the bend portion of the 
hide. 

2. This order to apply until you are notified by 
this board and the object of it is to create a sufficient 
surplus of heavy leather which will be available at 
all times for Government needs, leaving for civilian 
use leather under this iron, and bellies and shoulders. 

3. This applies to the following tannages and 
hides, oak, union, hemlock and chrome, made from 
green-salted, fine-haired hides: the exceptions 
being, until further notice, 

All buffalos, chinas and bulls. 

All country hides below the first and second 
selection. 

All classes of dry hides. 

All common mataderos. 

All Brazilian hides. 

All Chilian, Peruvian, Colombian and Cen- 
tral American hides, with the exception 
of the Venezuelan and Panama packer 
take-off hides. 

All Mexican hides. 

All Southwest country hides. 

All Cuban country hides. 

4. It must be thoroughly understood that no 
packer frigorificos, saladeros, or the better grades 
of mataderos, which resemble the frigorificos take- 
off are released, nor are the better class of country 
hides, such as are produced in the Northwestern and 
in the Central and Northeastern states released. 

5. In other words, we are aiming to release for 
civilian use only the badly cut hides, which would 
produce a very small proportion of Government 
quality soles. 

6. Sole cutters and block and strip cutters are 
permitted to sell all branded or rejected soles, blocks, 
taps, or top pieces now cut; also all women’s, misses’, 
children’s and boys’ soles of army quality, now cut; 
also all men’s soles of army quality, now cut, in 
patterns unsuitable for army shoes. But it must 
be thoroughly understood that all bend strips, now 
cut, 12 inches or more in width 8) iron and up in 
thinkness, must not be sold for civilian work. 

7. Sole cutters, block and strip cutters and shoe 
manufacturers have had ample opportunity, since 
receiving our various regulations, to adapt their 
business to the vital needs of the Government for 


To Supplant All Previous Regulations in Regard to 
Sole Leather 


Orders, as of August Ist, issued to tanners of sole leathers, cut sole manu- 
facturers, shoe manufacturers, block and strip manufacturers. 
Of interest to shoe manufacturers and shoe merchants as they relate to 


the weights of leathers for Spring, 1919. 


heavy sole leather and the Government will look 
with disfavor upon any sole cutter, block and strip 
cutter or shoe manufacturer, who, in the future, 
makes requests of this branch for release of large 
quantities of soles of army quality not cut on dies 
suitable for Government shoes. 

- Shoe manufacturers may use the soles released 
above and also any soles they have accumulated to 
date, as specified above. But it must be thoroughly 
understood that in the future shoe manufacturers, 
sole cutters, or block and strip cutters should not 
cut any Government outersole quality leather, 9 
iron and up, except in such manner as will make it 
usable on Government shoes. Sole leather of outer- 
sole Government quality, 9 iron-and up, should not 
be cut on out sole blocking or pattern dies that are 
not suitbble for Government shoes. 

EXPLANATION (Where 9 iron leather is specified 
above, it means that portion of the bend that die is 
being put into and not the weight of bend or back, 
as the weight of bend is commonly gauged. In other 
words, even though a cutter is cutting seven or eight 
iron bends (gauged on the back) if he should on his 
second or third cut run into 9 iron leather—dies 
suitable for Government work should be used. 

9. Upon the exhaustion of the soles released above 
shoe manufacturers must be guided by the recom- 
mendations of the War Industries Board of June 
13th, as follows: 

1. Manufacturers of men’s, boy’s and 
youths’ shoes are restricted to the use 
of 8% iron soles, or lighter. 

2. Manufacturers of women’s, misses’ and 
children’s turned shoes and slippers are 
restricted to the use of 8-iron soles, or 
lighter. 

3. Manufacturers of women’s, misses’ and 
children’s McKay and welt shoes are 
restricted to the use of 8-iron soles, or 
lighter. 

4. These restrictions apply to soles of army 
quality, soles not complying with army 
quality may be used in any weight. 

5. All shoes requiring heavier edges may be 
made by the use of slip or double soles. 

10. This branch would appreciate any informa- 
tion concerning any one who is not living up to the 
rules and spirit of the above regulations. 

By authority of the Acting Quartermaster General, 

HIDE AND LEATHER CONTROL BRANCH, 

Cc. F. C. Stout, Chairman. 
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New Process in Shoemaking 
To Combine Welt Service with Turn Flexibility 


A new process in shoe manufacturing, which combines the 
flexibility of the turn with the service of the welt, has just been 
developed by Sidney C. Wilson of Rochester, N. Y. This proc- 
ess consists of a good leather innersole channeled with a number 
6 knife on a regular channeling machine. The bottom to be 


sewed about 5 stitches to the inch—the lock drawing the thread 
down so that there is no roughness on the inside of the shoe. 
The outsole is channeled and cemented down, leaving the out- 


sole appearance the same as in a turned shoe. When the last is 
withdrawn the lip on the innersole is cemented down, thus leaving 
a perfectly smooth surface for the foot to rest on and doing away 
with the sock lining which is apt to become wrinkled and 
rough. 

The principal object being to make a flexible, comfortable sole, 
giving an extra amount of wear and yet being within the bounds of 
the Government recommendations. The insole being of good 
quality prevents spreading, so noticeable in most turned shoes. 
A shoe made by this process it is claimed can be made for about 
twenty cents a pair cheaper than a regular turn or welt. 








Neolin 


Trade Mark Reg. U.<S. Pat. Off. 


Note Solesare 
in enormous 
demand for repair 
work—not be- 
cause of price— 
but because they 
give the customer 
greater returns for 
his money in wear 
—in comfort—and 
in protection 
against wet. 














t is the built-in 
quality that 1s 
the basis of Wing- 
foot Heel demand 
also. Wingfoot 
Heels have a firm 
resilience which 
makes for long 
wear. They are 
guaranteed to out- 
lastall other heels. 


The Goodyear Tire & Rubber Co. 


Akron, Ohio 
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How Can the Shoe Merchant Help Win 
the War 


By MILO SLADE, Des Moines Ia., President of Iowa Shoe Retailers’ Association 


HE most important thought in the minds of everybody 
today centers around the winning of the war. The time 
is past for discussion as to whether the call of country is 

stronger than the call of profit. It is now, not a question of put- 
ting business above your patriotism, it is a matter of putting 
business into your patriotism. 


Business and 
the War 

Individual business must be kept running, for it is upon business 
that the nation must look for its support. 

It seems to me that by far the most important way of helping 
and the way in which the Government relies most upon the mer- 
chant, is by giving financial support to the Government. It is 
certainly up to the business man to finance this war. I calla man 
a slacker who is able to buy a thousand dollars in Liberty Bonds 
or War Savings Stamps and only takes fifty dollars worth. If 
we don’t win this war, your business and mine won’t be worth a 


cent. 


Not Much Denial 
as Yet 

As yet we haven’t denied ourselves very much. We are riding 
in fine cars, traveling as much as ever in spite of the advance in the 
railroad rates. We have plenty to eat and wear, in fact we are 
enjoying all the comforts of life as we did in the time of peace. 
Our allies gave up all of these things long ago and many of them 
have given their towns, their homes and their families. 


A New Type 
of Service 

I believe the merchant should finance his business so that he 
may be able to help the government as much as possible and his 
aim should be to give the highest standard of service of which he is 
capable. He should improve his methods and keep his books in 
such a condition that at the end of his fiscal year when his inven- 
tory is taken he knows the amount of the profit for the year. If 
he keeps the proper set of books and the internal revenue man 
drops in, he can throw open his books and convince him that his 
income tax return was made properly. Not only this, it will 
show whether his business is solvent or insolvent. The income 
tax may have seemed heavy, but it has helped to put business 
houses on a firm basis. 


Is the War Going to 
Teach You a Lesson? 

We have often heard the remark that going to war would be 
the making of a good many of our boys. I wonder how many of 
you were caught napping with an inefficient bookkeeping system. 
If you don’t keep the proper set of books, your business is sick and 
needs the services of a good accountant, the same as you need a 
doctor when you are ill. 

The scarcity of help today is the hardest problem the retailers 
have to meet. No matter whether you employ women or men, 
train them to be more efficient, organize “pep” clubs, buy them a 
dinner once in awhile and explain to them how you want your 
goods sold, and the essentials of proper shoe fitting. The minute 
you show interest in them just that soon will they show interest 
in you and your business. This interest will speed them up and 
they will become more useful; in this way you can do as much 
business (if not more), with less help. 


Co-operative Delivery 
System 

The co-operative delivery system has been in use in Des 
Moines for a year. One delivery is made each day. Purchases 
made one day are delivered the next, and if delivered the same 
day, a charge of ten cents is made. This system relieves man 
power and is much cheaper than maintaining one’s own delivery 
system. One delivery a day cuts down the number of packages 
and it is surprising how many customers are willing to carry their 


parcels. 


Collection of 
Worn Shoes 

The shoe trade all over the United States has fostered the move- 
ment for the collection of worn and discarded shoes and‘ has 
shipped them to the civilian population of Belgium and France. 
No less than ten thousand pairs of old shoes were collected in Des 
Moines alone. The directors of the Iowa Retail Shoe Dealers’ 
Association at their meeting in June, passed a resolution that 
the Iowa retailers organize to act in this movement. 


A Time for 
Industrial Co-operation 

As yet the Government hasn’t regulated the prices of shoes. 
The Government has made regulations regarding the colors, 
heights of shoes and weights of soles but these should not be re- 
garded as restrictions, which would mean limiting the shoe trade. 
If we all comply with the regulations of the War Industries Board 
no doubt the government will not be compelled to restrict the shoe 
business and introduce the Liberty Shoe. 

The tanner, manufacturer and retailer should work hand in 
hand, and by co-operation assist the Government in carrying on 
the war. The government intends to do nothing to injure bus- 
iness and I will say that a retailer who does not conform to the 
regulations made by the War Industries Board is a hindrance to 
the Government and a menace to the shoe trade. The retailer 
who doesn’t follow those recommendations in his Spring buying, 
is unpatriotic and deserves to have all such shoes left on his 
shelves. 


Keep Stock Clean 
and Capital Clear 

Now is the time for the retail merchant to clean house and turn 
the merchandise he has on hand into cash. Retail shoe stocks 
are generally reported to be very large and the object of the regu- 
lations is not to deprive the public of stylish footwear, but to help 
the merchant reduce his stock. The elimination of certain colors 
will make it much easier to dispose of the shoes he has on hand, 
and every pair of shoes we have should be saleable. When 
women learn they can’t secure a color they desire, they will natu- 
rally turn to black shoes. I venture to say that every one of us 
have black shoes we can realize on. We do not need to worry 
about being able to get stylish shoes. There is no doubt but that 
the manufacturers will produce clever and striking patterns for 
next Spring. 


Co-operative 
Advertising 

Last Spring the Iowa Retail Shoe Dealers designated the first 
Sunday in May as “Low Shoe Day.” The Association sent to 
its members an editorial regarding “Low Shoe Day” together 
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Regular 
Army 
Pull-Strap. 


Special Wide Leather- 
Army Heel Stay, 


Special Army 
Sole: Leather 
Counter. 


Live representatives wanted for 
open territories 
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Gusset. 
Vamp Reinforcement. 


‘HE Edmonds U. 8. Army 


Shoe! Full, overweight, 
strictly first quality 10-iron, oak, 
Goodyear welted single outer soles 
(specially graded and selected). Dark tan grain 
uppers of a superior quality of chrome tannage. 
Heavy grain sole leather gussets, counter pockets, and 


inside heel stays. Full length vamps. Steel shanks. 
Whole-lift solid sole leather heels. $4.90. . 


Remember we make ONLY this ONE shoe in 
ONE leather—but we make LOTS of them. 
We're giving you the benefit in quality and price 
of our large specialized output. 


Beginning October 15th, Edmonds Army Shoes will be carried in 
stock for guaranteed immediate delivery. AA to EE—5 to 12 
(Sizes and Half Sizes). We'll gladly send sample pair and illustrated 
particulars. Present price, $4.90—2 off, 30 days. 


(PRICES SUBJECT TO CHANGE WITHOUT NOTICE) 





Milwaukee Wisconsin 


Aug. 10, 1918 
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with copies of advertisements for the newspapers and the name 
of firms that could furnish cuts. The week before “Low Shoe 
Day” the majority of the Iowa Retailers ran advertisements in 
the local papers, using the copy the Association furnished, or their 
own copy. The results were big. The reports I got from some 
were gratifying and others said they had never sold so many low 
shoes before in a single week as they did during the week preceding 
“Low Shoe Day.” At the meeting of the National Shoe Re- 
tailers’ Association in St. Louis next January, I would like to see 
the retailers at this convention designate one day in the Spring 
as National Low Shoe Day. We are all well aware of the fact 
that leather must be conserved. This movement tends to put the 
public in the frame of mind to buy and wear low shoes. 





Jerkins of Leather and Other-Than- 
Leather 
Taking Care of the Civilian as Well as the Soldier 


There has no doubt been confusion in the minds of many re- 
tail merchants caused by that paragraph in the recent recom- 
mendations of the War Industries Board relative to conserving 
good sheepskin leather for use in manufacturing of jerkins for 
the American Army. 

Sheepskin jerkins lined with wool or part wool blanket material 
have proven very effective in keeping out cold and dampness en- 
countered in the trenches as well as in more open fighting in the 
extremely cold weather. 

Since all sheep leather suitable for jerkins is being taken by the 
Government for the manufacturing of jerkins for the soldiers it 
it leaves no sheep leather for jerkins for civilian use. But the 
possibilities of materials other-than-leather, when real leather is 
scarce, for jerkins and vests for civilian trade are being tried out. 
The jerkin made from this near-leather material makes a good 
looking and comfortable garment. So the garment makers pro- 
ceed to make it and vests, too, of materials that look like leather, 
feel like leather, and wear like leather but which are not leather. 





EEE 














Jerkins of Other-Than-Leather for Civilians 


Since it takes 15 to 16 feet of material to make a jerkin it will 
be seen that the use of the other-than-leather material saves a 
lot of real leather. 

The jerkins and vests for civilian use are, of course, lined with 
khaki or heavy woolen cloth to make them warm and com- 
fortable. 





Sticks and stones are thrown at the trees bearing the most 
fruit. 





Don’t be afraid of novelties—try them before condemning 
them. 
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Business Outlook Good for Good Shoes 


W. C. Martin, representing The Beals-Pratt Company of 
Milwaukee, expects to have no difficulty in selling more shoes 





W. C. MARTIN 
Of Beals-Pratt Co. 


than last season. While many young men have gone to the 
front those who are left are demanding shoes of quality and 
appearance. 





J. A. Berberich of Washington in the 
Boston Market 


J. A. Berberich, who operates three large retail stores in the 
Capital City of the country, is combining business with pleasure 
during his stay in the Boston market. Mr. Berberich is a com- 
panied by his wife and two children and spending a few days 
with I. H. Sawyer, president and manager of the Vulcan Leather 
Company, at his country estate, Boxford. Mr. Berberich reports 
remarkable retail business in Washington, due naturally to the 
war activity and the increased population of that city. 





Patriotic Opening 
A War-Time “‘Day Beginning” 

Each morning, as the store opens, a young lady begins to play 
on the piano, and all the clerks join in singing ““My Country, ‘Tis 
of Thee, Sweet Land of Liberty.”” Sometimes there is a five- 
minute patriotic talk. 

This is the daily program at the Ray Dollar Store, sellers of 
shoes and other goods, Salem, Mass. 





New Shoe Stores 


Jos. Fries, Markesan, Wis. 

Wruck & Gates, Winona, Minn. 

Garrison Kune Co., Billings, Mont. 

M. W. Smith, Bermerton, Washington. 

William MeDaniels, Canton, Okla., shoe department. 

H. T. Wiley, Novelty Boot Shop, 109 S. Burdick Street, 
Kalamazoo, Mich. 

Mrs. Fannie Schppner, ladies’ specialty shoe store, Schooner’s 
Block, Main Street, Milford, Mass. 
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Hosiery that does not 
give the consumer 
equal value for the 
price quoted will in the 
end prove an unsatis- 
factory sale. Such 
customers lose con- 
fidence in the store 
where purchase was 
made, and take their 
trade elsewhere. 


Gordon 


HOSIERY 


is bought and worn because 
wearing 















of its splendid 
qualities. The merchant 
who sells Gordon sells satis- 
faction and, gains the cus- 


good-will besides. 







tomer’s 









Does the public’s good-will 
you? It 
asset for 





mean anything to 
will be your chief 
future business. 


Brown Durrell (2 


New York 





Boston Chicago 
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FIBRE SLIPPER® 


ERE is a slipper that has always 
appealed to men on account of 


its comfort and lightness. It is 
a sure seller, particularly in the Sum- 
mer season. Let us send you a catalog 
showing our line of novelty footwear. 
There are many numbers in it that will 
be sure to interest you. 


B. 780 Fibre Slipper 


Waterproof bath and boudoir slipper; cor- 
duroy bound; soft cushion lining; fibre 
sole, matting color vamp; a desirable style 
mule for ladies and gentlemen. Sizes, 3 to 11. 


I ee eee ee $8.00 


K. M. STONE IMPORTING COMPANY 


Originators of Oriental and Domestic Footwear 


12 East 22nd St. New York 


y, 











THE ADVANTAGES OF 


P erfection 


Circlet tes 








0 





With the Sharp Shoulder and Broad Wear- 


ing Surface 





They don’t sacatch floors They do protect 
They don’t wear slippery They do stop uneven wear 


They don’t drop out 


They do prevent runover heed 





PUT ’EM WHERE THE WEAR COMES 


F. W. Whitcher Co., 


TRADE SUPPLIED BY 
Boston 
Chicago 


























Aug. 10, 1918 BOOT AND SHOE RECORDER 


39 























In Stock 


FAERES a boot style that fits the spirit of 
the times. Smart yet sensible. 


We advise you to order while you can obtain this very 
desirable style at the prices given below. 


223 Gun Metal Calf Welt, AA to D, $6.00 
443 Mahogany Calf Welt, AA to D, 6.00 


Williams Clark & Company 


Makers of La France Shoes for Women 


Lynn, Massachusetts 
Boston Salesrooms, 183 Essex Street 
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The Leading Leather Substitute 


Manufacturers of boots, shoes and slip- 
pers are invited to write for sample book 
of Meritas Leather Cloth. ; 

We are headquarters for the leading 
leather substitute — Meritas Leather 
Cloth. 

Every grain, color, weight and finish re- 


quired by the boot and shoe trade is in 
our line. We also make sock-lining, in- 
ter-lining and process cloth of superior 
quality. 

Every piece of our goods is guaranteed 
by the trademark on the back of the 
goods. 








SAMPLES ON REQUEST 


The Standard Oil Cloth Co., Inc. 


320 Broadway Dept. L. New York 


The Leading Leather Substitute. 





RETAILERS! 










have a reputation for long wearing quality that 
is particularly advantageous to the retailers 
who handle them. They represent the greatest 
value obtainable in children’s shoes. 








MT 
mes 


guarantees that your credit will be 
judged fairly. 























Your credit no longer depends upon 
an estimate of your assets and liabilities. 
By our method YOU make your own 
credit standing. 

If you will show us that you pay your 
bills promptly and trade fairly and 
honestly you can get merchandise from 
the best concerns. 





‘BUTTON 


LACE 
D Width Only 


C and D Widths 
. . Fo0—Patent....... ’ 4 8% F40—Pat... 5 8% 12% 
The Credit Clearing House FOl—Dull......... to to F41—Dull. . to to to 
“Builder of Better Credits wée—Ton......... F43—Tan... Ss 2 2 


Offices in all important cities 


WILLIAMS, HOYT & CO. 


Executive Offices: 440 Fourth Ave., New York, N. Y. Exclusive Manufacturers 


A ROCHESTER, N. Y 

















Textan Soled Footwear is 
found among the better 
class of sport footwear 


~~ 











FOR SPORTWEAR 


They are the soles that act right—that give the wearer nimbleness and security 
of footing through their distinctive quality features. 

Textan is pliant and gives softness to the tread—it protects the foot with even 
a greater fidelity than the stiffest sole, and is moisture resisting. 

That textan is a practical step forward in the shoe industry, is evidenced by 
the calibre of the manufacturers who are offering Textan soles on their standard 
numbers. 

These same manufacturers point to the Textan trade mark on the soling as 
a stamp of correctness, and you should see that the trade mark is there, because 
Textan doesn’t mean any fibre soling. 


THE B.F.GOODRICH 
RUBBER COMPANY 


AKRON OHIO 
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: Shoes Which Can Be 
Shipped at Once! 


Made Over the Munson Army Last 















Army shoes like these are selling 
rapidly now to civilians who are 
finding them an ideal shoe for all 
outdoor wear 


IN STOCK : 


For at Once Shipment 







C242—Men’s “Brown’s Army Shoe,” 
Tan Grain Blucher, Single Sole, 1-inch 
Heel, Welt, Munson Army Last. E 
Width. Sizes 5 to 11 ....§8.75 


0125—Men’s ‘“Goodwork” Chocolate 
Brownsco Calf, Whole Quarter Blucher, 
Soft Cap Toe, 4% double sole, Rein- 
forced Shank, Brass Nailed, Munson 
Army Last. E Width. Sizes 6 to 11. 

$3.25 





Drown Vacs Gowran, (Gay) 


St. Louis, U.S. A. 


Manufacturers 
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The more you know about the other-than-leather 


soles, the surer you are to buy Loxsol 






SCOURED 
BOTTOM 


NATURAL 
BOTT. M 





CHANNELED 
McKAYS 














You will never 
know the best 
until you have 
tried Loxsol. 


AIIM Tea 





ee 


Loxsol looks different. 








It feels different. Ee 
fo} 

It wears different. 
It is made of different c. 
material in a differ- [a 
ent way. 8 
fo] 

[al 








Loxsol is a firm, flexible, waterproof, 
long-wearing, non-rubbery, and 
non-stretch sole. 






H. E. Locke & Co., Inc. 


99 Chauncy Street 
Boston, Mass. 


Cincinnati New York St. Paul 
St. Louis Philadelphia Milwaukee 
Rochester 








Me reo) re fo a 
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OR men’s and women’s fine shoes 
ACE CALF is the most desirable 
colored calf leather. 
Distinctive in Character 
Deep Brilliant Lustre 
Silky Texture 
Color 909 is the Popular Shade 
| J. S.s BARNET & SONS, Ine. 
= Tanneries at LYNN, MASS., U. S. A. 
Salesrooms, 75 South Street, Boston, Mass., U.S. A. 
= vis NHNU4UUUUUUUUUUUULLUUUULLUUUULUUODOOOOUEUUUUUUUUUUUUUAUHEE00U0NEEY0ONAP LATEST TUUT Ue 


Ke 
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You Might Need a Few More to Complete 
Your Fall Purchases 


5-8 8-11 114-2 
235—Tan Lotus Blucher..................... $1.70 $2.00 $2.35 
245—Black Calf Blucher..................... 1.70 2.00 2.35 
265—Tan Elk Blucher.....................5 1.70 2.00 2.35 
27S5—Black Elk Blucher....................- 1.70 2.00 2.35 
300—Black Kid Button...................... 1.50 1.75 2,00 
301—Gun Metal Fox Button................. 1.50 1.75 2.00 
SOD —- taint Fie TGA ooo. 6 isin viet cteccn 1.50 1.75 2.00 
320—Tan Lotus Fox Button... 5a dhdle-oe due ae 2.00 2.35 
337—Gun Button—Gun Top.... : icone Cae 2.00 2.35 





HAGERSTOWN SHOE & LEGGING CO. 
' HAGERSTOWN, MARYLAND, U.S. A. 
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THE IDEAL SOLE FOR SMART SUMMER WEAR— 
FOR DRESS, FOR STREET, FOR SPORT 


GEORGE C. VAUGHAN 


Tanneries at Peabody, Massachusetts 


IVORY SOLES—IVORY WELTING 


Greatly Increased Capacity. Prompt Deliveries 
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Sterling 
Americans 


ROBERT - FULTON 
a Born (765 - Died (8(5 
epeeiceeetees! The inventor of Steam Navigation 
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Doing the Seemingly Impossible Is Joy 


Before the Clermont puffed its way up the Hudson in 1807, men said that it could not 
be done, but Robert Fulton, Sterling American inventor, proved that steam navigation 
was both possible and practical. Time was when such leathers as our STERLING 
PATENT COLT and STERLING PATENT KID were unknown, but years of care- 
ful experiment and constant striving after perfection have produced these famous shiny 


leathers. 


THE STERLING PATENT LEATHERS MAKE MANY FRIENDS FOR THE SHOE MANUFACTUR- 
ERS AND MANY NEW CUSTOMERS FOR THE SHOE RETAILERS. MORE BUSINESS AND 
BETTER BUSINESS RESULT FROM THEIR USE. 


SterlitiqKid ‘Sterlity Golt 


BRISTOL PATENT LEATHER COMPANY BOSTON, MASSACHUSETTS 
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Seventy-Nine Per Cent 


A big group of newspapers, wanting to know 
the facts about the non-leather sole market, 
made a shoe dealer investigation covering 
many cities and towns. Seventy-nine per cent 
of the dealers reported that Nedlin Soles 
were the best sellers of all non-leather soles. 


Remember —79%. 
The Goodyear Tire & Rubber Company, Akron, Ohio 


| Nealin Soles 


Trade Mark Reg. U. S. Pat. Off. 
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To Help You 
Sell More 





yours. Link up with it. Make your 
store windows reflect Keds to your 
help you sell more Keds along townspeople who are hearing more 
with a dozen others—equally attrac- | about Keds than ever through the 
tive and strong in buying appeal. big Keds magazine advertising cam- 
Are you making use of these and the _ paign. ' 


showing above were written to 


, ‘HE two businesslike ads we're 





many other advertising and selling 
helps we prepared for your benefit 
just as much as our own? 

Look upon all Keds advertising as 


United States Rubber Co. 


New York 


They've forgotten “tennis’’ shoes. 
They're asking for Keds, the stand- 
ardized Summer shoes. 
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BOOTS AND SHOES 
IN QUIET CALL 
And Will Be So 

Until Next Month 


There is no particular change in the 
rubber situation, as far as boots and shoes 
are concerned. The demands of the Gov- 
ernment are still so pressing that prac- 
tically all the bootmakers are at work on 
such orders, and few, if any, boots are be- 
ing made for the jobbing or retail trade. 
Even at this season there is a scarcity of 
boots in many places. The steady call for 
boots by fishermen, garage and stable 
workers, and in some industries has de- 
pleted available stocks to such an extent 
that some jobbing houses are entirely sold 
out, with no very encouraging prospect of 
replenishment in the near future. It is 
the same regarding high arctics. The 
war orders for certain styles are sufficient 
to keep arctic makers busy on those lines, 
and thus there are not enough workers to 
make the lower heights for civilian trade. 
In rubbers, high and low cut, however, the 
situation is much better. The mills are 
securing all the expert help possible, and 
training new workers, to the end that in 
these lines, at least, the orders on the 
books can be filled. 


TENNIS LINES 
RETAILING WELL 
And Jobbers Receiving 
Many Size-Up Orders 

The tennis price lists are received by the 
trade with a fair degree of satisfaction, all 
things considered. To be sure, there will 
always be more or less complaining when 
prices are advanced, and such is the case 
now. But the rank and file of the shoe 
trade fully understand that advances 
were necessary, and when all other com- 
modities are appreciating steadily, there 
was general expectation that advances 
were to come in tennis lines. The only 
differences of opinion in the trade were 
regarding the amount of advance, and it 
seems to be the opinion of the majority 
that, all things considered, the manufac- 
turers were very moderate in naming the 
new prices. Whether these prices will 
stand for the entire year cannot be fore- 


The Rubb 
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told. With the general condition of the 
country, the steady calls for higher wages, 
and the advancing costs of raw materials, 
present tennis prices may not be enough 
to cover cost through such times as we 
may have during the year tocome. How- 
ever, today’s prices are generally ac- 
cepted as reasonable. 


CRUDE RUBBER 
PRICES FIXED 


For August and September 
Allocations Small 


The crude rubber market has been at a 
standstill for some time, for two reasons. 
Supplies in dealers’ hands were exhausted, 
and forward buying languished, because 
the trade generally expectd that the price- 
fixing committee would take into consid- 
eration the market rates at shipping points 
and fix lower prices for the months of 
August and September. , But after a full 
consideration by the committee, and sub- 
sequent to a meeting in New York late 
last week, when 300 representative rubber 
manufacturers attended, it was announced 
that the existing basis would be continued 
until October 1. That is to say, max- 
imum prices will be the same as those 
published on this page for several weeks. 


It is doubtful if any rubber will be offered’ 


at lower than those prices, for the:alloca- 
tion rules for these two months are based 
on the importation of only 16,666 tons 
in this term, and from this is to be taken 
the requirements of those manufacturers 
who have Government contracts. Out- 
side of this manufacturers will be allowed 
to buy these two months only one-six- 
teenth of the whole amount they used last 
year. Of course the trade is dissatisfied, 
for the lack of crude rubber may result in 
the closing of some industries, though, as a 
rule, the footwear manufacturers are 
fairly well supplied with stock. We 
quote maximum prices. 

Upriver fine, 68c; islands fine, 59c; 
upriver coarse, 40c; islands coarse, 27c; 
caucho ball, 40c for upper, 36c for lower; 
cameta, 28c; first latex pale crepe, 63c; 
smoked sheets, 62c; brown crepe, 60c; 
centrals and Mexicans, 39c; guayule, wet, 


38c; washed and dried, 45c. 
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Market Review of Rubber 
Footwear, Supplies and Prices 
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SCRAP RUBBER 

IN SMALL DEMAND 

But Outlook Seems 

to Show Better Trade Soon 


The scrap rubber market is fully as 
quiet as it has been for the last few weeks. 
It is thought, however, that this is likely 
to change soon. Those manufacturers 
who cannot get over 33 per cent of the 
crude rubber they need are likely to turn 
to reclaimed rubber to piece out their 
scant supply. 

But the market has not yet felt very 
strongly any evidence of such demand. 
Dealers have large stocks on hand, and 
until they find reclaimers more ready 
buyers, prices are not apt to change ma- 
terially. Dealers quote the following 
prices at which they will buy from col- 
lectors, and naturally, the collectors must 
buy at prices leaving a fair margin of profit. 

Scrap boots and shoes: Boston and New 
York, $7.50 to $7.75; Philadelphia, $7.45 
to $7.60; Chicago, $7.30 to $7.50. 

Trimmed arctics: Boston, $6.10 to $6.30; 
New York, $6.00 to $6.25; Philadelphia, 
$6.00 to $6.15; Chicago, $6.25 to $6.40. 

Untrimmed arctics: $4.50 to $5.00, all 


markets. 


RUBBER NOTES 

AND ITEMS OF 
Interest to the 

Rubber Footweur Trade 

In accordance with the prevailing cus- 
tom at the Goodyear Tire & Rubber 
Co., Akron, O., of awarding service pins 
at the completion of each five-year term 
of service with the company, President 
F. A. Seiberling was given his 20-year 
pin last month. The event marked the 
completion of twenty years of service 
during which he has seen his little com- 
pany, which started to make tires for 
bicycles and carriages back in 1898, grow 
to one of the largest rubber plants in the 
world. 

The Panther Rubber Co. of Stoughton 
has purchased the plant of the American 
Rubber Co., Trenton, N. J., and after 
making extensive alterations will occupy 
it for the manufacture of rubber heels 
and soles. 
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A Vuleanized 
Leather Sole 
That’s Better 


V UWGAN 
Than Leather 


SOLES Manufactured under our United States Patent 
No. 1,096,286 


(All Rights Reserved) 











Vulcan-Leather Soles have no restrictions as to 
thickness. Shoe manufacturers cannot buy sole 
leather over 8-irons thickness: the Government 

demands all heavy weights. Too thin soles of 

poor-grade sole leather, and the so-called fibre 
soles are too uncertain to be satisfactory. 











Vulcan-Leather Soles are vulcanized leather, pos- 
sessing the following qualities: 







Vulcan-Leather Soles are natural leather color; 
they stain black for black shoes, tan for tan shoes. 






Vulcan-Leather Soles will outwear the best oak, 
hemlock, or union leather. 










Vulcan-Leather Soles will not break, spread, or 
crawl. 







Vulcan-Leather Soles will channel, stitch and work like leather; edges trim, set, and retain the same 
smooth finish as the best sole leather. 





Vulcan-Leather Soles are waterproof, coldproof, and heatproof. 





Vulcan-Leather Soles do not draw the feet or slip on smooth and wet surfaces like leather or rubber. 





Vulcan-Leather Soles are desirable for high-grade footwear as well as heavy work shoes. 






Vulcan-Leather Soles cost less than half as much as leather soles. 





Vulcan-Leather Soles, 14-iron thickness, produce a work shoe that will outwear any leather-soled shoe 
made, and at a price below all competition. 







Write for samples and prices 


VULCAN LEATHER FIBRE CO. 


183 Essex Street 2: Boston, Mass. 











R. J. HILL, Agent 
652 Main St., Cincinnati, O. 






A. M. ROBLEE, Agent 
1602 Locust St., St. Louis, Mo. 
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FALL, 1918 NUNN-BUSH SPRING, 1919 
FAMOUS MILWAUKEE 


Army Shoes -- Work Shoes -- Fine Shoes 
ARE NOW READY 


NUNN-BUSH men’s and boys’ work and army shoes are known the country 
over for their splendid qualities—the most value at a reasonable cost. 

At no former time have so many merchants turned to Western-made popular- 
priced fine shoes as today. 

The solid worth, surprising finish and workmanship of NUN — fine 
shoes have brought a demand for them greater than we can supp 

Popular lasts, many leathers and all widths, BUT GREATEST OF ALL— 
that assurance of safe, never-changing, DEPENDABLE quality—explains 
why we now have a fine shoe output alone of 1,800 pairs daily, attained in 
but one year’s time. 

‘The ever-noticeable and warmly appreciated GOOD WILL felt by all the 
trade for NUNN-BUSH was responsible for our million-dollar increase in 
sales last season, exclusive of Government contracts—a gain of over 100 per 
cent. 

It is our opinion, which is general, that the coming Fall and Spring seasons 
will be an intensified repetition of conditions prevailing during the last two 
seasons: freight and express congestion, advancing prices, factories sold up. 
Is this the line you want to see quickest and buy early? Our salesmen await 


your command. 


NUNN & BUSH SHOE CO. 


MILWAUKEE 
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FTER EXHAUSTIVE RE- 
A SEARCH WORK THE FOL- 
LOWING PERCENTAGES 











OF ADVANCE IN COST OF 
SHOEMAKING IN TWELVE 
YEARS HAVE BEEN OB- 
TAINED AND MAY BE AC- 
CEPTED AS CORRECT. 


Royalties No Increase 





“ROYALTY” 


THE ONLY ITEM 
IN THE COST OF 
SHOES THAT 
SHOWS NO IN- 
CREASE. 





TO MAINTAIN ROYAL- 
TIES ON THEIR PRES- 
ENT BASIS IN FACE 
OF INCREASES IN ALL 
SHOE MATERIALS 
AND THE FURTHER 
INCREASED COSTS 
CHARTED IN SHOE 
MACHINERY PRODUC- ; 





TION. 





Labor 18% 
Mfg. Expense 33% 
Welt 33% 
Inner Sole 50% 
Counter 53% 
Findings 66% 
Trimmings 66% 
Heel 78% 
Lining 80% 
Top Lift 100% 


Upper Stock 100% 
Sole Leather 111% 


/_ i 





THIS IS 
REAL 


ACHIEVEMENT 














UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASS. 
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FINE DRESS WELTS 


READY TO SHIP 





Men’s Factory, Corner Chicago Avenue 





MADE IN CHICAGO and Green Street 
STOCK STYLE 708 








MacDonald-Kiley Super 
Fitting Lasts. This one 
the Famous O’Brien and 
in great demand. 











Stock Style Number 708 


Men’s Gun Metal Blu., O’Brien Last, 
Single Leather Sole, Leather Counters, 
Full Size Tongues Fleece Lined, Light 
Tan Leather Top Facing, in Stock B, 
C, and D Width, Price $4.50 less 5 per 
cent. 


Try Carter's Co-operation 


J.W. CARTER CHICAGO COMPANY 
Chicago, Ill. 
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OMEONE has said that Fashion ‘oY hr 2 

is ridiculous at two stages of its 
existence—at its birth and at its 
death. 


The profitable line of shoes is the one 
which takes this fact into considera- 
tion. It is not designed merely to 
offer “something different,” nor yet 
waits until a design has been so 
thoroughly established that it no 
longer has novelty. 


The LINDNER line includes the 

styles that are well on their way 

toward legitimate popularity. It 

places them on your shelves 

long before the crest of such 

popularity is reached. It is 

‘a most profitable line to 
*know. Do you know it? 
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LINDNER_SHOE COMPANY 


CARLISLE, PA. 
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STYLES FOR MEN AND 
WOMEN —— IN STOCK 


Model 800. Vogue Toe, 8-inch Whole Foxed Bal, 
Cocoa Calf, Imitatioa Wing Tip, 13-8 Heel. 
In Stock AA, 4 to 7; A, 3 to7 1-2; 
B, 21-2 to8; C,21-2 to8 


Price, $6.25 
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HIS season we shall carry in stock a 

larger quantity of shoes than ever be- 
fore. Four “Glove Grip” models for women 
and ten for men will comprise an assortment 
from which a satisfactory choice can be made. 
All Government regulations will be followed to the letter. 
Notwithstanding eatraordinary conditions surrounding pro- 
duction in these times, the distinctive features and general 
excellence of “Glove Grip’? shoes wil] be up to the usual 
high standard. Request a Catalogue. 


M.N ARNOLD SHOE CO. 


NORTH ABINGTON MASSACHVSETTS 
BOSTON OFFICE. 80!-802 RICE BVILDING. 
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18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


$300,000,000 


A YEAR 
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is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE OF IT? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 





United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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ALL READY FOR THE START 
a A WEEK IN THE FACTORY 





H. C. Brueshaber.. ..+e......-S0. Ohio, W. Virginia is: ex ONG oon ol cee Soke wep if . Texas 
~ y Sena - RC a oe oask eee pe Ky., Rag 0 9 or W. T. Jackson....... Texas and Louisiana 
oS. Day .....------ ++. ennsylvania, New Yor W. W. Kemp.........Colo., Neb., S. D. and Wyoming 
C. W. Daniel.............. .Va., N. and S. Carolina, Ga. eis Bis TROON ons cs Se oa ee Chicago and vicinity 
ECR OO ne Oe Peer No. Ohio 
Me MS 6.5 555555 Bossa ae eae .Indiana 
Oe A “ee ; . Arkansas O. E. Wal “Mi hi 4 
DA RY eee Missouri and Kansas - B. Wabtwor.......... = igan and Wisconsin 
San ease 8 —h—hlUlUl!!CC Gta So IG eres = Illinois 


Last season was the largest in our history. The big increase we enjoyed was the 
result of unusual shoes at right prices. 


Menz “‘Ease” Army and Work Shoes are the standard of true worth and are so known. 
Varied and excellent fitting lasts, the world’s known greatest work leathers, and care- 


ful construction with our long line of service shoes on the Munson Last, make an 
attractive offering. : HO 


And how MENZ “EASE” Fine Shoes did sell! MENZ “EASE” Western- 
Made Popular-Priced Fine Shoes means trouble-proof—sound values— 
surer deliveries. Their finish and workmanship have attracted much 
attention. The demand is greater than our output. 










has a character so closely guarded that it meets the 

admiration and endorsement of the greatest boy in the 

world—its NAMESAKE. 

Long service and outing shoes over Munson U. S. 

Army Lasts bring thoughts of delight. 

“Ff of ‘‘American Boy”’ fine shoes “‘just like dad’s” on Munson, English and other lasts, hlack, tan 
and colored leathers, all widths A to EE, and ABOVE ALL their real character—honest 
worth and big selling possibilities make ““American Boy” shoes a wide-awake glowing op- 


portunity for your store. 
A word from you will bring dad and lada—MENZ “EASE” and “AMERICAN BOY’— 


all happy faced and laughing, to your door. Don’t you want to see them? 


THE MENZIES SHOE CO. 


MILWAUKEE, WIS. 
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Going to It 


Smilingly 


HETHER it’s the Government 

executive explaining the war 

restrictions on shoemaking, or the manu- 

facturer pointing out to the “staff” how 

good shoes can still be made— it’s the 

duty and spirit of the hour to produce the shoes! Bates Shoes will 

this Fall meet perfectly all Government requirements, and still con- 
tinue to,be the cream of moderate-price footwear for Men. 


A. J. BATES COMPANY 
WEBSTER, MASS. 
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Manufacturing, 








News in Shoe Markets 


and Merchandising, 
ments im America’s Shoe Centers 
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Lynn 


SHOES IN THE MAKING 
SPEEDIER AND FINER WORK 


Complete Utilization 
of Materials and Resources 


Style in the making in Lynn is settling 
down to shoes in the making. The manu- 
facturing element of the shoe trade rises 
to new importance, as the style element 
is regulated by the Government, as well 
as by circumstances of the war. 

Manufacturing of shoes, clean, straight- 
forward shoemaking, consisting of the 
development of factory systems, the 
selection of materials, the improvement 
of machines, and the advancement of 
skill in workmanship, has become the 
biggest proposition in Lynn, and manu- 
facturers are going at it with big strength, 
big courage and big hopes. 

To increase the production, and to 
improve the quality of shoes, are the prob- 
lems Lynn fellows are attacking, and they 
propose to bring about such circumstances 
in the shoe trade that skilful buyers of 
shoes will seek shoes that are well and 
thoroughly made, according to new 
standards of the trade that are rising 
as the regulation of styles and the 
elimination of freaks are becoming the 
rule. 


Shoemakers Going 
into High Speed 

Some things surprising, and of superior 
importance to buyers of shoes are they 
doing in Lynn. For instance, one con- 
cern that made thirty cases of shoes is 
now reorganizing its entire outfit to make 
forty cases. It is doing it by putting in a 
new system, and, also, by putting more 
“pep” into the shop crew. It believes 
that Lynn shoe makers, the speediest in 
the world, can let out another notch of 
speed, if conditions are made right in the 
work rooms, and increase their production 
of shoes. 

Doesn’t this report of a large per cent 
increase in output sound encouraging, 
especially when placed beside reports of 


shops running at 60 per cent of normal 
output? 

It is a sample of what they are trying 
to do to meet war-time conditions. 


Cork Fillers 
in Fine McKays 


Refinement of shoes, as well as en- 
deavors to increase production of shoes, 
goes on in Lynn, as a factor of shoes in 
the making during the time of war. 

Take McKay shoes, a Lynn specialty, 
for example. Allen, Foster & Bridgeo, 
McKay specialists, put a cork filler into 
their McKay shoes, the same as is put 
into welt shoes, and that makes a tread 
for the foot as smooth and as comfortable 
as is the tread of a welt shoe. Also, they 
make their McKay shoes as flexible as 
turn shoes. Certainly, this is improve- 
ment in the making of shoes during the 
war times. 


Speeding up Production 
Shoes Made in Ten Days 


Speed in the production of shoes also 
is a feature of shoes in the making in Lynn 
during war times. For instance, Mitchell, 
Caunt Company had an order for five 
cases of shoes, to be made and delivered 
in ten days. It délivered them. Of 
course, it wouldn’t do this as a regular 
thing, for it gives three weeks to the 
making of McKay shoes as a regular 
thing. However, the incident shows the 
speed and the power there is behind shoes 
in the making in Lynn. 


MANUFACTURER WILL 
SELL AS WELL 


To Hold Salesman’s Position 
for a Soldier 


R. H. Mitchell has resumed charge of 
the sales of Mitchell, Caunt Company, 
by the way, taking over the work of 
Everett Lally, the firm’s salesman who 
went off to the war last week. Mr. 
Mitchell purposes to hold Mr. Lally’s 
position for him until he comes marching 
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home again. It will take extra work on 
his part, for he is pushing along the 
making of shoes, developing new econo- 
mies in the factory system, as well as 
looking after the sales. 

But, as Mr. Mitchell remarks, orders 
are coming better and in larger volume 
from wholesalers, and that helps much 
in the factory, as well as in the sales field. 

Other Lynn manufacturers make a 
similar report of wholesalers encouraging 
shoes in the making. 


What a Buyer Would See 
if He Came to Shoe-Town 


If a buyer of shoes could only come to 
Lynn and spend a while among the fac- 
tories, seeing shoes in the making, he 
would get his eyes opened wide to the 
new importance of the manufacturing 
processes, and their relations to the shoe 
trade of the immediate future. 


Workmanship Makes Style 
and Lynn Has Master Workmen 


He would see shoes made better and 
faster than ever, and he would realize 
that workmanship is a factor of much 
importance in the making of styles, as 
well as in the making of shoes. “He 
would find,” as one manufacturer puts it, 
“that shoes differ in looks, or style, 
according to the workmanship in them, as 
a board differs in looks when planed by , 
a master mechanic and by an apprentice.” 


Boots of Many Sorts 
and Also of Many Colors 


He would see being made for the Fall 
and Winter trade many boots, of black, 
brown and gray leathers, some going into 
stock. He would see many boots with 
smooth vamps, and ooze or suede tops. 
He would see very few oxfords for Fall, 
but a number of samples of oxfords and 
pumps, and of eight-inch boots, too, for 
next Spring and Summer. 


Low Cuts for 1919 
Three, Four, Five Eyelets 


Five eyelet patterns are chief among 
the oxfords, by the way, but patterns of 
three and four eyelet blucher oxfords are 
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P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 





OMEN’S 
ELTS 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


ing Shades 
Write for Samples 
1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











Women’s McKay and Welt Shoes, Stylish 
at all times and valucs that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
> 212_Essex St. 














1508 WASHINGTON AVE. 
St. Louis. Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


9 
Large 
Variety > 
s am Turns 


vas CO, ORT. 
Lane Brothers Co. aceon? Ave. Boston 


W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 














Jullets — Oxfords -— Bals 

—Polish—Button—Theo 
Ties — Three Points — 
Gesed Front Lago 
Womens Flexible welts 
and McKays, and Warm 
Lined — Men's Slippers 
TIMSON BROS,, Inc, 


Boston, Mass. 


The Line of 100 Styles 
of Comfort Shoes 
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being made up. Lasts are being revamped, 
and so are patterns too, a measure which 
saves on wood and paper, and provides 
manufacturers with new styles in short 
order. 


Lines Straight and True 
Freak Effects Eliminated 


A buyer visiting Lynn these days of war 
would observe that the cutting and the 
stitching of shoes never was having more 
attention, and would see that the true of 
the lines cut by the cutter and stitched 
by the stitcher have much to do with the 
putting of style into shoes these days 
when freak effects are forbidden as a 
means of camouflaging style on footwear. 


Two Soles 


to Save Leather 


The buyer would find two-sole shoes, 
that consume the lighter weights of 
leather and provide the heavy bottoms of 
shoes that are wanted by women doing 
war work, walking to the Red Cross 
meeting, to the munitions factory or to 
the public market. Also, the buyer would 
find in the making in Lynn light sole turn 
shoes, with ribbon shanks, as finely bot- 
tomed as ever were shoes made in Lynn. 


Large Boots 
Size Nine Triple E 


He would see finer street and dress shoes 
for women, and finer school shoes for chil- 
dren. An interesting instance is the many 
big ankle shoes of fine materials and work- 
manship now going through the shops. 
No. 8 and No. 9 they are in size, and EE 
and EEE wide, as big shoes as are made 
in Lynn, and yet being of classy style. 
They are going to the immigrant women 
of big cities, and to the colored women of 
the South, who are making more money 
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than ever, working in the munitions 


factories. 


Flexible Shoes Replace Calks 
for School-Going Tots 


He might be amazed-at the many welt 
shoes being made for schoo! children, and 
turn shoes for the kindergartners. Stiff 
hard sole shoes for little folks are few and 
far between in Lynn shops these days. 
Evidently, the popular demand is for 
small shoes of maximum flexibility, for 
such shoes are good for little feet. 


Activity All Along the Line 
and Still More in Prospect 


The buyer, visiting Lynn, would sce big 
motor trucks hauling leather from tan- 
neries to shoe shops. He would see ex- 
traordinary activity in the shoe stock 
shops, for these shops have more leather, 
particularly remnants and offal of army 
leather, tu cut up than ever before, and a 
more urgent demand for their product. 
He would see new machines going to shops, 
and new motors, too, and new wires 
running to the motors. One big shop, 
that was formerly driven by a steam 
engine, is now motorized. Back of the 
reserve supplies of coal are huge piles of 
wood, some stored in Lynn, and some in 
the country towns about Lynn. He would 
see more shoemakers in Lynn, and more 
activity among them, for Lynn has picked 
up the war-time pace, and is giving keener 
attention to the development of manu- 
facturing than for years; and the conse- 
quence is that the making of shoes in Lynn, 
the actual assembling of materials, fash- 
ioning them, fastening them together and 
finishing them, is rising to a new high 
place; and new standards of footwear, 
as well as of-footwear manufacturing, are 
being established. 


North West 


Summer Busines; 
Fair and Nominal 


While business is somewhat quiet just 
now shoz men say that it is merely the 
usual Midsummer buying laxity, not 
unusual in any way. In fact, up to the 
past week, trade has been exceptionally 
good, many Twin City dealers stating 
that during the first three weeks of July 
their sales ran in excess of those of previ- 
ous Julys so’that, even if trade fell off 
entirely during the balance of the month, 
their total sales for the month would 
establish new high records. 

Fall stocks are commencing to arrive 
in rather large quantities, thus assuring 
dealers of stocks in ample time for the 
opening of the new season. In the vast 
majority of instances, shoe men are not 


yet showing these Fall goods, preferring 
to make the greatest possible clean-up 
of Summer lines before displaying and 
featuring the new lines. 


STANLEY SHOE CO. MOVING 
INTO RETAIL CENTER 


Will Have Fine New Store 
Opened the First of the Month 

The Stanley Shoe Company has moved 
and is now installed in its new quarters at 
38 South Sixth Street, Minneapolis. This 
brings another progressive retail shoe firm 
into the rapidly growing shoe retailing 
district of the Mill City. The closing out 
by Theon Bros. Clothing Company of their 
shoe and hat departments offered the 
Stanley Shoe Company the opportunity 
which was avai ed of, despite the fact that 
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their lease on their present salesroom does 
not expire for many months to come. 


In addition to the advantages which will 
accrue from getting into the center of 
what is rapidly becoming the retail shoe 
section of Minneapolis, the new salesroom 
will afford the Stanley Shoe Company 
much better window display facilities, 
thirty feet of windows being available. 
The building is rapidly being fitted up 
and it is anticipated that the firm’s cus- 
tomers will be welcomed in the new 
business home by another week. 


McCoy’s Store Will 
Move Soon 


McCoy’s Sample Shoe Shop is still 
another Minneapolis shoe firm which is 
soon to be found in a new location, their 
lease on the building at 22 South Fourth 
Street expiring in the near future. This 
firm has two new locations in view and, 
up to July 15 had not arrived at a decision 
as to which it would take. Both, it 
might be added, are in that section of the 
city which is rapidly becoming the center 
of the retail shoe trade. 


Will Sell Advertising 
Instead of Buying It 


Frank Erling, Jr., for the past nine 
years advertising manager for Foot, 
Schulze & Company, the large St. Paul 
shoe manufacturers, will soon sever his 
connections to take a position in the ad- 
vertising department of The Farmer, also 
of St. Paul. In his new position Mr. 
Erling will cover Iowa, Nebraska and 
Minnesota, selling advertising space in 
this leading farm publication. He states 
that he expects to be in close touch with 
the retailers of these states at all times. 
His successor with Foot, Schulze & Com- 
pany has not as yet been chosen. 


Gives a Prize 
for Two Pair Sales 


“‘Wh-n is a double-header not a double- 
header?” That is the question of the 
moment with the boys on the selling 
floor at the Stendal shoe store, Minne- 
apolis. The discussion has its inception 
in a little contest now being staged at the 
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suggestion and request of the afore- 
mentioned salesmen. For the man hang- 
ing up the highest record of number of 
two pair sales to customers within a given 
period of time Mr. Stendal will give a 
substantial prize, in merchandise or its 
equivalent. Alittle chart in Mr. Stendal’s 
office tells the story of progress from day 
to day. 


George Cravens 
Visits Old Friends 


Twin City shoe men of the older gener- 
ations are enjoying a visit with George H. 
Cravens, now real estate operator of 
Los Angeles, California, but in 1893 
proprietor of the shoe department of 
S. E. Olsen & Co., now the Powers 
Mercantile Co. Mr. Cravens motored 
from the Coast, and on his return trip 
will visit Maquoketa, Ia., where he ran 
a shoe store about thirty years ago. 


Shoe Men Working 
to Win the War 


L. D. Hoffman, formerly with the Pierce 
shoe store, is now with a ship-building 
crew at the head of the lakes. 

Leo Noack, of the sales force of the 
St. Paul Walk-Over shoe store left on 
July 26 for Camp Wadsworth, South 
Carolina, to get into shape to do his part 
in driving the Hun back where he belongs. 


Maury Shoe Company 
Out of Business 


Following their recent fire the Maury 
Shoe Company, 306 Nicollet Avenue, 
Minneapolis, has discontinued business. 


Bits of News 
of Shoe Men 


George A. Pierce and family have just 
returned from a week’s motor trip in the 
Itasca Park region of Minnesota. 

C. D. Tilton, of the St. Paul Walk- 
Over store, is now convalescing from an. 
operation for acute appendicitis. 

J. R. Charles, of the Pierce store force, 
together with his family, is enjoying a 
two weeks’ outing in the vicinity of 


Park Rapids, Minn. 


Chicago 


BARGAIN SALES 
THE MAIN BUSINESS 


But Summer Goods 
of All Kinds Selling 


Widely prevalent selling of special 
values is proving a very much needed 
reserve in Chicago. The weather the past 
week has been anything but beneficial 
to the shoe business, and only big and 





numerous advertisements of clearance 
sales have stimulated sales to the point 
where they did not materially and seri- 
ously drop to a_ disappointing level. 
The timely appearances of special sales, 
announced by nearly every shoe store 
and other kind of store that is selling 
shoes, have intervened and saved the day 
for the shoe merchants. However, con- 
sidering the time of the year and the 




















FOOTWEAR THAT APPEALS 
TO THE FEMININE FANCY 


We make a complete line of 
Women’s Medium and Hiigh- 
Grade Welts 


IDEAL VOGUE SHOE CO. 
HAVERHILL, MASS. 
Boston Office, 207 Essex St., Room 218 








lacsdein 


WOMEN’S FINE SHOES IN-STOCK 
173 Summer St., Boston 








“‘Those Totally Different Shoes’ 














MONITOR SHOE CO. 
66-68 Reade St. 
New York, - <- 











Makers of | 
Childrens 
Turn Shoes 





SOFT SOLES 


A wonderful line 
for the Wholesaler 


All leather 3.25 up 
Canvas...2.75 up 


Nu Baby Shoe Co. 
E. Lynn, Mass. 














Tredlite Steppers 
for Boys and Girls 
GUARANTEED 
FOR 75 DAYS 
Write for Particulafs 
HenryKleine& Co. 











62 BOOT AND SHOE RECORDER 


Mens Shoes & | 


STOCK DEPTS <> 


IS AT YOUR SERVICE 


THe STETSON SHOE Co,iNn) 
SoutwH WeymMoutH,MASS. 




















HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 


Trade Sales Every Wednesday 
and Friday 








HERBERT P GLEASON. GEORGE 0 GL EASON. 


THE 


JOHN RPHY 


ON ia 
ZY SHOE 


NEW YORK OFFICES 
AEOLIAN BUILDING 
33-35 w azn0 


OFFICE ANO FACTORY 
PI 
st 








—“ Gentlemen’s 
[eltleton Shoes 


SHOE / ~ A.E.Nettleton Co. 


SYRACUSE, N. Y. 











MAKERS OF MEDIUM PRICE 


McKAYS and WELTS 
Specialty of Flexible Welts 
Factory WARD HILL, MASS. 








AY stele May inyitery 





~“KNIPE BROS. 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 


67-69 Murray St. 
New York 























Dy 





y y ‘ 
CREW 
orm “i, 
ote! 





inclement weather that seems to persist 
to stick to Chicago, business is con- 
siderably good. 

Low shoes have had the big call, pumps 
and oxfords dividing the honors. Whites 
and browns appear evenly divided in 
points of popularity, some stores selling 
more of one color than the other, and vice 
versa. The sale of whites still has good 
prospects ahead, the only necessary 
impetus being further warm, sunshiny 
weather. 

Many of the stores are proceeding 
rapidly with accumulating their Fall 
stocks, many of the merchants planning 
for a big Fall season and arranging their 
buying and selling plans accordingly. 


Important Changes 
in Carter Co. Management 

The J. W. Carter Co. in its Chicago 
branch factory has made some interesting 
changes. Dave Tilt will be superin- 
tendent and manager of Chicago factory 
No. 1, succeeding William Congdon; the 
latter will realize his ambition for road 
work, and his territory will be Ohio, where 
he is well and favorably known for his many 
years of connection wth the McDonald & 
Kiley line of men’s fine shoes. Mr. Dave 
Tilt was associated with his brother for 
a number of years in helping to build up a 
remarkable business and knows fine 
shoemaking and all its d tails. Although 
well advanced in years, Mr. Tilt looks 
and acts the part of a young man full of 
“pep” and go. He sees great opportunities 
ahead for the Carter line of men’s fine 
welts. 

Frederick Tilt, formerly with the Hol- 
land Shoe Co., is in charge of factory 


No. 2 of the J. W. Carter Co. The ma- ‘ 


chinery i being installed in this plant this 
week and Mr. Tilt expects to be making 
boys’ shoes in quantities by September Ist. 
Factory No. 2 will be devoted to the 
exclusive manufacture of boys’ shoes. 
During the past week C. A. Goding, 
active head of the J. W. Carter Co., was 
in Chicago giving his attention to various 
details of policy and management. With 
him was R. E. McLaughlin, sales and 
advertising manager, who is here for the 
first time inspecting Chicago plants and 
their personnel. Mr. McLaughlin is well 
known in the shoe trade, due to his former 
connection with the Hamilton-Brown 
Shoe Co. in St. Louis. Mr. McLaughlin 
in speaking of the rapid development and 
growth in the J. W. Carter Co. gives 
great credit to the ability and vision of 
C. A. Goding, and in doing so predicts still 
greater accomplishments on the part of 
this company, which has developed from 
a very small concern making men’s very 
cheap welts five years ago to a concern 
which today makes medium and fine 
men’s and boys’ shoes, now in such 
demand that four factories are necessary 
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for the output. Mr. Goding and Mr. 
McLaughlin have planned to move their 
executive offices to Chicago in a few 
months and they intend to have a share 
in the development of Chicago’s repre- 
sentation as a center for making men’s 
fine shoes. 


Eyes for the 
United States Navy 


Carl J. Salomon, the very active secre- 
tary of the Chicago Shoe Retailers’ 
Association and representative of the 
Elyria National Rubber Heel Co., always 
on the lookout to be of any possible service 
to Uncle Sam, has like many other loyal 
citizens supplied a very powerful pair of 
binoculars to the Government. 


A Large 
Stock Room 


Albert H. Weinbrenner Co., Milwaukee, 
has established a large stock room, over 
6,000 square feet, in Chicago at 112-114 
So. Wells Street, which will carry its 
complete line of men’s and boys’ shoes. 
Mr. C. W. Bossert, formerly with Selz, 
Schwab Co., is manager. 


Restriction of 
Deliveries 


The Chicago Shoe Retailers’ Association 
will co-operate with the War Industries 
Board and at its meeting, July 22d, 
adopted the policy urged by the Govern- 
ment, and has resolved:—To make only 
one delivery a day; absolutely no special 
deliveries; no goods to be returned after 
three days. This policy also has been 
adopted by. all the department stores in 
Chicago who have been using full page 
newspaper space in the Chicago dailies 
to notify the public of these conditions. 


Urge Customers to Purchase 
Half a Dozen Pairs 


One of the unique features developing 
out of the past week’s special sale events 
in Chicago is an announcement of Gross- 
man’s, in which they advertise the choice 
of patent kid, black kid, gray kid, brown 
kid, Russia calf, gray and brown suede 
oxfords and pumps at the low price of 
$1.95 a pair. They state that in this lot, 
which includes 3,000 pairs, are represented 
values up to $7 a pair. In bold face type 
the ad reads, ‘“‘Women who wish to econo- 
mize should select half a dozen pairs.” 
The management says that in numerous 
instances customers bought extra pairs. 
The response to this sale is expected to 
be great at all the five Grossman’s stores. 


George W. Wickersham, former At- 
torney General of the United States, 
says: “Business as usual means waste as 
usual.” 
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Milwaukee 


NOW NUNN, 
BUSH & WELDON 


New Name of an 
Old Established House 


The Nunn & Bush Shoe Co.’s firm 
name will hereafter be known as Nunn, 
Bush & Weldon Shoe Co. Mr. Weldon is 
president of the company and a silent 
partner, being a prominent banker located 
in Texas, greatly interested in the career 
of Nunn & Bush. He will take no 
active part in the business, and the change 
in name involves nothing but the courtesy 
and recognition to Mr. Weldon’s interest 
in the wealth and prosperity of this 
enterprising shoe manufacturing concern. 

R. D. Hammond, assistant sales mana- 
ger, says: ‘“‘We have the pleasure of 
knowing that we have made a million 
dollar gain in business over the same 
season of a year ago, and this gain in 
business comes from the retail trade 
entirely. This is a 100 per cent gain over 
the same season of a year ago. We have 
exactly doubled our business this season 
over the same season preceding.” 


The Menzies Shoe Co.’s sales to the 
retail trade show a gain of considerable 
more than 100 per cent compared to the 
same season of one year ago. They have 
greatly improved and lengthened their 
line of men’s and boys’ dress shoes and 
this accounts for the splendid gain shown, 
all the while executing large contracts of 
army shoes for the Government. 

“Our sales force is in for its conference 
and an examination of samples July 22d 
to 27th, after which they will enter upon 
their road work in booking advance orders 
for Spring, 1919. Everything points to a 
big Fall selling s:ason. The men are all 
enthusiastic and ready for the word ‘go’.” 


Back Again 
to Business 

S. J. Brouwer of the S. J. Brouwer 
Shoe Co., Milwaukee, Wis., has resumed 
his duties as head of this company after 
a three weeks’ vacation in the Wisconsin 
woods. The Brouwer store has the honor 
of having won the first prize in the Foot 
Comfort Week contest, held under the 
auspices of the Scholl Mfg., Chicago, III. 


& Outh 


MILITARY CAMPS 
MAKE UP 


Lessened Civilian 
Men’s Trade 


Taken as a whole, the retail shoe busi- 
ness in Louisville for the past month has 
been exceptionally good. The unusually 
cool weather during a part of July had a 
slight effect on sales, but not enough to 
hurt. The military business has been 
above the average and this has been more 
or less a life saver for the men’s stores, as 
the civilian business has fallen off con- 
siderably. However this class of business 
will no doubt continue to be good for some 
time to come, owing to the fact that, at the 
present time, there are more men stationed 
at Camp Taylor, over 50,000, than have 
ever been there before, at any one time. 

The Louisville merchants are having no 
little trouble in the matter of securing 
competent salesmen, the recent draft 
having taken quite a few of the experi- 
enced men, and others, anticipating the 
“work or fight” rule have enlisted in 
various branches of the service. The 
matter of securing experienced men is 
almost a thing of the past and it becomes 
necessary for the manager of the depart- 
ment to secure intelligent people and 
train them himself. 

Some of the local shoe stores have 
experimented with boys under the draft 


age and men over the age limit, but at 
best, this seems to be only temporary, as 
all indications point to lowering and 
raising the age limit for the draft and it 
will on!y be a question of time when this 
class will also be affected 

One Louisville shoe store has recently 
secured the services of a young lady 
in its sales department, and so far this 
has proved quite a success. The general 
impression has been that a man would 
seriously object to having a woman fit 
his shoes, but according to Fred B. 
Kohler, manager of the shoe department 
of Crutcher & Starks, there have not been 
any objections found with the young 
lady in his department. The fact is that 
the soldier boys apparently like the idea 
very well and it seems to be only a ques- 
tion of a short time until a number of the 
other men’s stores will try the same idea. 


Shoe Repairing - 
in the Public Eye 

The American Shoe Repairing Co., 
operating shops in several stores in this 
section, recently opened a shoe repairing 
and shining shop at Fourth and Jefferson 
Streets. The new shop is one of the most 
attractive of its kind in the city. The 
arrangement of the shop is one of the 
attractive features, the repairing ma- 
chinery being placed in the center of the 
building at the Fourth Street windows, 
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ATLANTIC PRINTING CO. 


Shoe Printers 


‘Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 
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The HARVARD 
ENGRAVING CO. 
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and is attracting no little attention, and 
is proving a wonderful advertisement for 
the shop. 


Deserts Shoe Selling 
for Aviation 

Frank Baynham, former manager of 
the shoe department of the McLeod 
Store, at Madisonville, Ky., who volun- 
teered for service in the army some 
months ago, recently spent a short fur- 
lough with friends at Madisonville. Mr. 
Baynham has just completed a course at 
the Wright Aviation school, and passed a 
successful examination. 


A Champion 
of Fewer Deliveries 


With the idea of cutting down de- 
liveries of the retail stores, Eugene J. 
Straus, of the Herman Straus & Sons, 
Louisville, as state representative of the 
conservation division of the War Indus- 
tries Board and state chairman of the 
Commercial Economy Committee of the 
Kentucky Council of Defense, has 
launched a follow-up campaign. The 
Louisville merchants at one time adopted 
the plan as being pushed by Mr. Straus, 
but for some reason or other did not live 
up to it as they might have, and it is his 
intention to have all retail stores put in 
the system of one delivery a day. Mr. 
Straus has recently returned from the 
Western part of the state, having been to 
Paducah, Owensboro and Henderson, 
where it was his purpose to organize the 
dealers for the purpose of curtailing 
excess delivery service. 


Charges of Profiteering 
Indignantly Denied 


At Lexington, Ky., in an effort on the 
part of some of the church workers to 
close moving picture shows on Sunday, a 
virtual charge of profiteering has been 
made against the merchants by an officer 
stationed at Camp Buell. In giving his 
views as to the closing of the picture 
shows, Lieut. W. B. Marxsen, adjutant, 
added the following to his statement: 

“I should like also to state that there 
are indications of a tendency on the part 
of certain individuals and certain firms to 
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‘profiteer’ at the expense of the boys. We 
have records to show that ties selling at 
50 cents have been advanced to 75 cents 
where the purchaser was a soldier, two 
dollar leggings to two and a half, khaki 
trousers from $4.50 to $6, and leather hat 
cords from ten cents to twenty-five cents. 

“TI mention these facts only because I 
feel that such actions are not in keeping 
with the patriotic spirit of the people of 
your city and because of the assurance 
that any such discordant note from an 
individual or firm will meet with the 
instant and overwhelming condemnation 
of the people who have done so much to 
make the stay of the boys in Lexington 
an occasion to be looked back upon as 
most enjoyable.” 

The merchants insist that there has 
been no profiteering and to show that they 
are willing to do what is right in the 
matter, five of the leading merchants, 
handling military goods, have announced 
that in the future all military goods sold 
to enlisted men will be sold at actual 
manufacturer’s cost, plus actual overhead 
expense of handling. A canvas of the 
heads of the five merchants entering into 
the agreement, to charge only actual cost 
plus overhead, showed that the prices 
charged have not been based upon a 
profiteering scale. 


News Notes 
of Shoe Stores 

McCoy & McAtee, Elliston, Ky., 
handling shoes and general merchandise, 
are conducting a closing out sale with the 
intention of going out of business. It is 
the intention of this firm to dispose of 
their entire stock within the next sixty 
days. 

The S. W. Anderson Co., of Owensboro, 
Ky., has recently received notice that it 
has been awarded one of the prizes offered - 
for the most attractive window display 
during Foot Comfort Week, which was 
observed June 17-22, displaying Dr. 
Scholl’s Foot Comfort Appliances and 
Remedies. 

Brooks Bros., Louisville, handling shoes 
and dry goods, is conducting an anni- 
versary sale and has been advertising it 
extensively, offering Summer shoes at 
greatly reduced prices. 


Rochester 


SHOE MANUFACTURERS 
HAVE MORE BUSINESS 


Than They Can Turn Out 
Before Fall Retail Trade Begins 


The one great problem of Rochester 
shoe manufacturers today is not getting 
new business, but is the manufacturing 
and delivery of present orders. J. J. 


MacMaster is already refusing all orders 
that are coming in heavily by mail each 
day. 

The John Kelly Company, Iné¢., also 
claims to be booked up for all business 
they can possibly execute until November. 
They anticipate not accepting any further 
orders until after the salesmen have left 
with their Spring samples. in the middle 
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of September, a little earlier than in 
previous years. 
have reported that the trade is very 
anxious to book their spring orders now 
according to next year’s government 
regulations, however, on account of the 
uncertainty of price of materials and 
shortage of labor, none of the manu- 
facturers have accepted the risk and are 
playing safe. 


Several manufacturers 


Optimistic Views 
of Present Situation 


According to Mr. DeRitter, of the . 


E. P. Reed & Company, from 60 to 70 
per cent of the new Spring samples will 
consist of low shoes; this is done following 
the government’s recommendations, al- 
though he too, is facing the same labor 
problem, due to the men taken for military 
service, and the great number of munition 
plants in Rochester. He was very optimistic 
when speaking with the representative 
of the “Boot and Shoe Recorder.” He 
considers Rochester very fortunate in that 
the shoe manufacturers have been com- 
pletely swamped with an enormous volume 
of business that has excelled that of many 
years; also that Rochester has been 
favored with no serious labor trouble. 


Fall Trade 
Will Come Early 


It seems to be the general opinion 
among the trade that the retail call for 
Fall goods will be very early. In fact, 
Mr. O. K. Johnson, of Wm. Eastwood & 
Sons Company, said that this firm has 
already sold some of its Fall stock, which 
is being unpacked and placed on display 
immediately upon arrival. One of their 
new models is a lady’s beautiful ten-inch 
gray lace boot which sells at $17. In 
the men’s department is a new dark 
brown calfskin shoe on which the pinking, 
stitching and perforations are hand made; 
this pair retails at $22, and the firm is 
looking forward to a great sale of these. 


Shoe Salesman Decorated 
for Bravery “‘Over There”’ 


The first Rochester man decorated for 
bravery is Sam Vaisey, forty years old, 
now stationed at one of the Y. M. C. A. 
camps “Somewhere in France.” Before 
his enlistment, he and his wife and chil- 
dren resided in Rochester, although he 
was a salesman for the Melanson Company 
of Lynn. He was an active member of 
the Rochester Association of Traveling 
Shoe Salesmen and his personality, which 
won for him so many friends, without 
doubt brings much joy and cheer to the 
boys “Over There.” He also has three 
young brothers in the service. Following 
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is from a letter received from him by Mr. 
Byrne of the John Kelly Co., Inc. 


The “‘Pep”’ 
Boys “‘Over There”’ 


I have been attached to the Moroccan 
Division working among the Russian 
troops fighting in this splendid division. 
There are four other Americans working 
with me and we have had a most wonder- 
ful time. We are detached from the 
regular Y. M. C. A. system and follow 
the division wherever they may be, 
sometimes at the front and other times 
back in reserve, but always ready to jump 
into action. You read of the wonderful 
work they have done during the last two 
months, and of the places where the 
fighting took place. I, of course hesitate 
to tell you except to say that it was in the 
center of activities at all times. Our work 
consists of running sort of a rolling canteen 
to supply the men with tobacco, cigarettes, 
hot chocolate and in fact anything that 
will help keep them mentally and physi- 
cally fit for the hard work that is before 
them. When back in reserve we open 
foyers for the different regiments along 
regular Y. M. C. A. lines. Day before 
yesterday I was evacuating wounded all 
day from the first dressing station to a 
hospital in the rear. We have a large 
machine or truck and it is converted into 
an ambulance very easily. One sees 
sights in this work that in peace times 
would turn you sick, but here it must not 
affect you if you are going to be of service. 
However, one’s heart is saddened to see so 
much suffering and you feel like damning 
the Kaiser and all who are responsible for 
this great tragedy. 


In a Perilous 
Position 

Two weeks ago I was on an American 
ambulance going toward the front at mid- 
night. We hit a shell hole in the road and 
the rear wheel went to pieces and the 
machine turned turtle. The driver was 
thrown clear out of the car but I was 
under it. The hot engine was resting on 
my shoulder, but I was lucky enough to 
be able to pull myself out quickly and 
came out of it with two bumps on my 
head, a sore neck and shoulder and torn 
uniform. At daybreak we discovered that 
the radiator was resting on a large rock 
in a ditch which accounted for my being 
able to crawl out from under. 


A Good Word 


for Loyal Russians 


I saw three hundred and fifty of our boys 
in a hospital some time ago while coming 
from Paris with supplies. We gave them 
chocolate and cigarettes and spent a 
pleasant two hours with them. I enjoy 
the work I am doing, but the work among 
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D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 








UNIVERSITY 


sepia FOUNDR 
i Y 





throughout South America means “These 
goods are the best of their kind for the 
South American market.” 
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A lesson from 


Washington 


How it affects every 
retailer in America 


The Economy Section of the War Industries Board has placed 
on the manufacturer of shoes certain restrictions. 

The sole purpose of these restrictions is to save material and 
labor through standardization—concentration. 

Men who are experts in the shoe business were called in to help 
work out this plan. And all were agreed that concentration 
was the best way to save. 





Concentration on a few lines of shoes will save for your store, too. It will 
save investment, dead stock, clerks’ time. It will remove the risk of car- 
rying over a large quantity of odd lots. It will save you delays in getting 
your goods. 

But when you do concentrate, the lines you select must be big enough to 
cover your requirements, must be salable enough to fill every demand of 
your trade, and the manufacturer must have the facilities and the breadth 
of vision during these abnormal times to give you the service necessary 
for the successful conduct of your business. 


Such a line is the RED CROSS line. In style it runs from the famous 
orthopedic models to the finest dress shoes you can sell. In price range, 
it fills every reasonable demand that can be made upon it consistent with 
quality. And in salability it surpasses any other line. Years of con- 
sistent advertising have made the RED CROSS Shoe the best known 
women’s shoe in the country, truly ““The Most Salable Shoe in America.” 


The women of your community know the RED CROSS Shoe and want it. 
With a range of styles that really represents the RED CROSS Shoe line, 
you can save yourself money, time and worry, and fill promptly any de- 
mand these women will make on your stock. 


If you are interested, write us. We will arrange to have a representative 
callon you. You incur no obligation by so doing. 


The Krohn-Fechheimer Co. 


621 Dandridge Street .*. Cincinnati, Ohio 

























Model No. 531— 
Our Pompeii pat- 
tern, with buck top 
to match, either 
field-mouse or gray 
kid vamp. 








Model No. 532— 
This trim, sensible 
model comes in ma- 
hogany or dark tan 
calf. 






Model No. 540— 
Blending the lovely 
browns, its vamp is 
dark tan calf; the 
top is field-mouse 
kid. 







Model No. 533— 
Fashioned of gol- 
den brown kid in 
studied simplicity. 







Model No. 535— 
A stylish black kid 
boot on the com- 
bination last. 








These are some of the models chosen by Red 
Cross Shoe Accredited Agencies for the com- 
ing season’s selling. 
They are being featured in our advertisements 


in national magazines read by nearly every 
woman in each dealer’s community. 















“*Bends with your foet”” 
Trade Mark 
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HE SMITH-BRISCOE 

models for Spring and Sum- 

mer, 1919, are at your ser- 
vice. Our salesmen are starting 
out with the Steadfast line from 
which all non-essentials have 
been eliminated, but which 
in point of high-grade style and 
profitable salability has never 
been excelled. 
You will be agreeably surprised at 
the values and will appreciate the 
advantages of buying from a firm 
that has been able to make its stock 
purchases ‘at the right, economic 
moment. 
Perhaps you are short of fall mer- 
chandise —our salesmen have a few 
high shoe models with them. 


A line to the factory will bring a 
representative to you. 


Sznith Briscoe Shoe Ge Inc. 


Makers Good Shoes for /yen 
Monch berg wei 
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|fazemores 


Shoe Polishes 


01 CF. FM i VARIETY 





down or become scratchy as with the old wool brush. 
= There are{White Cleaners in abundance on the market but 
Whittemore’s are the ones you see used. Be governed in 
VYOUR purchases accordingly. 





Whittemore Bros. Corp., Cambridge, Mass. 


Ask your jobber salesman or write for complete catalogue 











Attention is directed to our Plush Polisher. Comes attractively’ packed 
in carton as illustrated. Big seller. Produces a polish more) quickly ‘than 
any other polishing brush. Stands wear and hard usage. {| Will not mat 
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the American boys appeals to me and you 
may hear some day that I have made a 
change. My only reason for being where 
I am is my sympathy for these wonderful 
Russians, who in spite of their country 
having deserted the Allies are sticking it 
out and are willing to die to prove to the 
world that what happened to Russia was 
the result of years of rotten government, 
Pro-German to the core, and not to the 
cowardice of the Russian people. As 
fighters these men are the equal of any 
soldiers in the world and this small army 
of men that I am with will go down in 


history as martyrs. Some day I would 
like to be able to tell you something about 
their good qualities. 

I am pleased to tell you that I have had 
the honor of being decorated with a mili- 
tary medal. It is called, “St. Stanislas” 
military medal, and is supposed to be 
given for service at the front. Of course I 
have been in hot places many times since 
being here and the Russian colonel 
recommended me on the strength of what 
I did in the offensive near Amiens some 
time ago. I am glad to receive it, if only 
to prove I was able to work under fire. 


New York City 


Dinner to 
Solo Staff 

On Saturday, August 3d, Mr. Spears, 
general manager of the Solo Shoe Co., 
gave a dinner. to the sales staff of that 
organization preparatory to their starting 
out on the Spring 1919 campaign. 

Dinner was served in a private dining 
room of the Astor and was very enjoyable. 
A good deal of time was given to general 
discussion of the business situation and 
prospects and to the general conference 
on matters of interest at the opening of a 
campaign. 

The men are now all out on their ter- 
ritory. 
Shoe Men Name Clubs 
After Men in Service 


The employees of McElwain, Morse & 
Rogers, ‘wholesale manufacturers and 


dealers in boots and shoes, are honoring 
their fellow-workers who are serving their 
country in the Army, Navy and marines, 
in a novel way. A huge service flag, with 
twenty-five stars, has been displayed in the 
factory for some time. 

During the recent drive, when all the 
people of the nation were asked by Presi- 
dent Wilson to enlist in the Savings Army, 
the employees of this firm decided to honor 
their former fellowworkers by naming 
their Savings Clubs after them. As a 
result twenty-five 100 per cent societies 
were formed, each one being named after 
one of the men who has been called to 
the colors. 

These societies were formed through 
the efforts of Frank S. Flagg, chair- 
man of the Wholesale Boots and Shoes 
Committee of the Pioneer Division, who 
is a member of the firm. 


Brockton 


LONG IDENTIFIED 
WITH BROCKTON 


Death of Prominent 
Trade Member 


Fred H. Packard, president of Snell & 
Atherton, Inc., makers of shoe tools in 
this city, died at his home here last week, 
following a long period of failing health. 
He was 64 years of age. Mr. Packard 
had been a resident of Brockton for nearly 
30 years. -For 38 years he had been con- 
nected with the concern of which he was 
president and treasurer at the time of his 
death. He entered the employ of Snell & 
Atherton in February, 1880, as a ma- 
chinist. In 1886, he became head of the 
bookkeeping department and in 1898 was 
admitted to the firm. On January Ist, 


1903, he became sole owner of the business!) 


when the founder, Veranus Snell, retired. 
In June, 1907, a corporation was formed 


with F. H. Packard as president and 
treasurer and his son, Warren B. Packard, 
as clerk. 


Musician as Well 
as Business Man 

Mr Packard was active in real estate 
and opened large tracts of land at the 
north end of the city. He was also identi- 
fied with various financial institutions in 
Brockton. He had much musical talent 
and for 12 years was a member of the 
Martland Band. He was prominent in 
fraternal orders, being high in Masonry. 
He leaves, beside a widow, one son, two 
brothers and a sister. He had been in 
failing health for several years, but until 
a few months ago maintained daily rela- 
tions with his business, as for many years 
past. Snell & Atherton hand shoe tools 
are known the world over, and the late 
Mr. Packard had much to do with. main- 
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taining the high reputation which they 
attained many years ago. 


NEW 
RETAIL STORE 


Old Established Firm Opens 
Attractive Quarters 


Baker Bros., one of Brockton’s oldest 
retail shoe houses, is now occupying its 
new store in the Bryant building, corner 
of Main and Centre Streets. The formal 
opening will take place in September 
when a reception will be held by the con- 
cern. The finish of the store is in light 
gumwood and the display windows are 
finished in the same matrial. Separate 
departments for men’s and women’s foot- 
wear are conveniently arranged for both 
customers and clerks, with show cases for 
displaying shoes and hosiery, the latter 
having a special department. The men’s 
department in the rear of the store has 
several novelties, including smokers’ 
stands. 


Surplus Stock and 
Repair Departments 


Entirely new among Brockton retail 
stores are the stock alcoves near each de- 
partment from which stock is at once 
available. In the rear of the store is 
located a light repair department. The 
basement is devoted to rubbers and stor- 
age. Of special interest to the littie folks 
is a children’s registry desk where their 
birthdays will be recorded in order that 
the store may keep in touch with them 
for distribution of birthday favors. The 
store is well-lighted both naturally and 
artificially, while the display cases em- 
body the most practical ideas in mer- 
chandising. The new store represents 
all that is modern in the retailing of 
shoes. 


IN STOCK SHOES 
FOR FALL 


Factories Preparing 
for Large Demand 


Merchants all over the country will ap- 
preciate, this season, more than ever be- 
fore, the conveniences offered them 
through obtaining in stock goods from 
Brockton shoe factories, Local manu- 
facturers are planning, so far as labor and 
material limitations allow, to supply their 
trade promptly with seasonable footwear. 
Dealers will understand that many difficul- 
ties present themselves under war condi- 
tions. Nevertheless, Brockton manufac- 
turers who have stock departments will 
be prepared to supply reasonable demands 
for Fall goods.~ Fall catalogs will soon 
be out and merchants will then have an 
opportunity of seeing what is to be offered 
them in footwear for immediate delivery. 
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Miller Boot Trees 


ANY of the officers want trees 

for their boots, and to assist 

you in taking such orders we 
will send you a circular showing five 
stock models which will fit the egy 
of boots. 


The incorporating of an extension 
feature in Miller Boot Trees has proven 
most desirable. The extension is se- 
cured at both top and bottom, at the 
bottom by a metal plate, with a series 
of holes, and by the changing of a pin 
the extension can be varied. The exten- 
sion at the top varied by the use of the 
screw adjustment. 

We must have the boot with the order, 
so that a perfect fit may be assured, 
and should our regular models not be 
satisfactory, we can make the necessary 
changes, or a new model. The cost of 
altering or making a new model we shall 
be pleased to advise you before proceed- 
ing with an order. 


The price of boot trees from our stock 
models is twelve dollars the pair. 


0. A. MILLER TREEING 
MACHINE COMPANY 


Brockton - - - Massachusetts 
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Lighted Store Fronts 
on Lightless Nights! 


With Art Glass Window Valance Signs! The light from the store or 
window gives these signs sufficient reflection to be seen at a great dis- 
tance. (You co-operate with the Fuel Administration by conserving 
light.) At the same time the rich colorings of these translucent, opales- 
cent art glass valances give a beautiful finish to your windows, har- 
monizing with any display. These signs also are attractive and power- 
ful trade magnets during the ~~ 


Shoe stores have had great | success with R & E Art Glass Valances! 
We can design a sign to suit: your exact requirements. Let us submit 
suggestions. Write for big, illustrated catalog. 


Rawson & Evans Co. 


Manufacturers also of Chipped Gold and Silver Beveled Plate Glass Signs. 
710, 711, 712 W. Washington Blvd. 


CHICAGO 




















Art Glass Valance Signs atthe! op of your windows and Chipped Gold 
or Si:ver Plate Glass Signs at the base double the merchandising value of 





your store front. 
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NUMEROUS SMALL 
FACTORIES 


Shoe Manufacturing Not 
Confined to Big Houses 


Although the large concerns in this 
city have grown to a remarkable extent 
during the past few years there are nu- 
merous small shoe manufacturing houses 
which are also flourishing and growing. 
During the past three or four years several 
small concerns have begun business and 
have acquired a moderate degree of suc- 
cess. If previous history goes for any- 
thing these new concerns will, in their 
turn, be numbered among the larger 
houses in a few years’ time. The day 
of the small manufacturer is by no means 
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past, providing that the men who begin 
business are well versed in shoemaking 
and are familiar with modern merchan- 
dising methods. A moderate amount of 
capital, backed by Brockton “push” has 
brought and will bring success. 


JULY SHOE 
SHIPMENTS 


Figures Are Well 
Ahead of Last Year 


For the month of July, shoe shipments 
from Brockton totalled 67,374 cases. 
Thus far during 1918 there have been 
shipped 399,766 cases, being a gain over 
the corresponding period of 1917 of 55,762 
cases. 


Haverhill 


SPRING SAMPLES 
SOON TO BE SHOWN 


Salesmen Making Preparations 
for Departures 


When traveling representatives of Hav- 
erhill’s shoe manufacturing concerns call 
on their customers, beginning with the 
present month, they will show Spring 
styles which absolutely conform to Gov- 
ernment requirements. Naturally, mer- 
chants throughout the country will be 
awaiting with interest the arrival of these 
samples in order that they may get a line 
on the shoes with which they are to be 
supplied for the coming season. That 
these samples, notwithstanding necessary 
curtailments in variety, will be stylish and 
‘salable, goes without saying to those 
who know the reputation that has been 
achieved in Haverhill-made footwear. 
Salesmen will impress upon their cus- 
tomers the importance of placing orders 
early as a means of insuring specified de- 
liveries. With the present abnormal con- 
ditions of labor and distribution, mer- 
chants will appreciate the importance of 
this plan. 


FACTORY 
FLAG RAISING 


Banners of Six Nations 
Flung to the Breeze 


An interesting and impressive ceremony 
was that which took place at J. H. Win- 
chell & Co.’s factory on Locust Street, 
when, on August 3, six flags, representing 
as many nations, were suspended across 
the street in front of the big plant. The 
plan was originated by William Gagnon, 
an employee of the factory, who recently 
enlisted. The money for the purchase of 
the flags was obtained by subscription 
from the factory employees. Beside 
‘Old Glory” of the United States the 


flags represent Great Britain, France, 
Italy, Armenia .and Belgium. J. W. 
Winchell & Co. gave permission to display 
the flags from the front of the building and 
a permit was obtained to hold exercises in 
front of the factory. Judge Winn of this 
city spoke a few words, and when the 
bugle sounded the call to the colors the 
flags of the six Allied nations moved to 
their position over the street. 


VETERAN 


-SHOE WORKERS 


Two Old Timers 
Yet in Harness 


Messrs. Albert Elder, age 86, and 
Edward Atkins, age 81, are two of the 
oldest shoemakers in Haverhill, men who 
made shoes long before machinery was 
used or the factory system employed. 
Furthermore, both are in good health and 
able to do a full day’s work at shoe- 
making. Mr. Elder, who is a native of 
Maine, was brought up as a farmer’s-boy. 
He learned the shoemaking trade in a 
small town and in 1860 came to Haverhill. 
After working for various employers he 
settled down in one factory. From 1874 
to 1914 he was employed by Alfred 
A. Ordway in making women’s shoes. 
For the past four years he has not been 
actively engaged in shoemaking. 


Still Actively 
at Work 


Edward Atkins, who has been for 64 
years a shoemaker, is working regularly for 
J. H. Winchell & Co. of this city. Mr. 
Atkins was born in New Hampshire and 
at the age of 14 began his apprentice- 
ship and learned the shoe trade by custom 
shoemaking. In 1860 he came to Haver- 
hill. After a period of absence he returned 
10 years later and has since resided here. 


71 


For 23 years he worked for one concern. 
He does farming in Summer and shoe- 
making in the Winter and says that he 
feels good for 25 years more. Mr. Atkins 
has three sons who live in Haverhill, all 
of whom are engaged in the shoe business. 


NAMED FOR 


SHOE MANUFACTURER 


School Soon to be 
Opened in City 

A new public school building, to be 
known as the C. K. Fox School, will be 
ready for use at the opening of public 
school sessions next month in this city. 
This school is named for the late Charles 
K. Fox, well-known as one of Haverhill’s 
foremost shoe manufacturers and public- 
spirited citizens. 


St. Louis Shoe and Leather 
Club 


The Shoe and Leather Club, which re- 
cently re-elected and installed its old offi- 
cers and which also he'd a very successful 
and profitable river excursion of members 
and friends, has about decided not to 
abandon its meetings during the hot 
months as has been the case in the past. 
The absence of members and associates 
during the Summer is not so pronounced 
as usual because of the conditions prevail- 
ing in the trade and in consequence it was 
thought that the Summer meetings would 
be profitable and enjoyable. 


New Shoe Stores 


P. Osetti, Big Woods, Minn. 

J. N. Marett, Linden, Texas. 

Ed J. Gysin, boots and shoes, Burling- 
ton, Wis. 

Lehling & Misner, dry goods and shoes, 
York, Neb. 

Fred Reub, dry goods and shoes, Leola, 
South Dak. 

Geo. R. Bassett, dry goods and shoes, 
Larned, Kas. 

Daniels Shoe Co., 918 Walnut Street, 
Kansas City, Mo. 

F. C. Havner, dry goods and shoes, 
West Helena, Ark. 

White &* Shawley Dry Goods Co., 
Miami, Okla., will open department store 
at Okmulgee, Okla. 

Forrester Dry Goods Co., of Ottawa, 
Kansas, will open a branch store at 
Council Grove Kan. 


The Brown Rubber Co., Providence, is 
making extensive additions to its plant. 
During July over 25,000 feet of concrete 
floors were added to its new buildings. 
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LEATHER 
MARKET 


Awaiting the Outcome 
of Labor Troubles 


The leather market is far from active 
with, of course, the exception of deliveries 
on contracts for army shoe purposes. The 
manufacturers of civilian shoes are waiting 
for leather prices to recede proportionally 
with the decline in the fixed maximum 
This recession has not 


prices of hides. 
that all 


come, for the tanners argue 
leather now on sale was made from hides 
bought at higher figures than the present 
market. The expected price-fixing in 
leather is still in the future. There has 
been so much criticism at this delay that 
the Tanners’ Council has felt it incumbent 
to explain. Their statement is that they 
made up and handed in the reports re- 
quired of them within a week after receiv- 
ing instructions, and that action now 
awaits the investigation of prices by the 
Federal Trade Commission. Another 
factor which delays business is the labor 
troubles in some of the leading shoe 
manufacturing centres, and although 
there are some signs of settlement, there 
are others of further trouble. All these 
have a bearing on the situation, but as 
stocks are not burdensome, the delay in 
buying is looked upon with a fair degree 
of complacency by the leather producers 
and dealers. 


SOLE LEATHER 
IN MODERATE CALL 


With Heavy Weights 
Scarcer than Lights 


The strike situation just mentioned is 
felt more perhaps in the sole leather market 
than elsewhere. Many manufacturers 
are working very close to the demands of 
the cutting rooms, and som: factories 
which in previous seasons have had tons 
and tons of sole leather, have hardly ten 
days’ supply ahead. There is a scarcity 
of free heavy leather in the market, but 


accumulations of medium and 


some 
light. 
Hemlock is 


firm on the basis of 
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The Leather Market 


Review of Leather 


Supplies and Prices 
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50, 46 and 43c for heavy and 46, 43, 40c 
for medium and light dry hide leather. 
Union sole shows moderate sales, some 
reported at concessions. Packer steer 
backs still quoted 72 to 76c and light 
packer cow backs 65 to 70c. Oak sole 
shows only small sales to civilian manu- 
facturers, at full quoted rates of a week 
ago, but there have been some large sales 
of light and medium weight bends for 
export. Army bends still quoted at 92 to 
96c, under 8% ircn 80 to 82c. Heavy 
backs, 74 to 76c, light backs 70 to 72c. 
Belting butts 93 to 95c for No. 1 and 92c 
for No. 2. 

Offal moving but moderately. Hem- 
lock bellies 15 to 18c; union 21c for cows, 
25c for steers. Oak bellies 30 to 37c. 
Shoulders are quoted 25 to 30c for hem- 
lock, 54 to 58c for union, 54 to 58c for 

and 64 to 65c for double 
Oak heads 17 to 22c. 


single oak, 
shoulders. 


UPPER LEATHER 
GOING IN HIGH GRADES 


But Very Moderate Demands 
for Low and Medium 


While the demand for best grades is 
good, trade is quiet in most others, be- 
cause of the general labor uncertainty. 
The colors for Spring goods have been 
selected, and tanners requested to produce 
as nearly as possible these shades. Colored 
calf in best grades scarce, and sells readily, 
and some sales reported at slight ad- 
vance of last week’s quotations. Heavy 
stock now 72, 70, 67c. Light-weights for 
women’s shoes 68, 66, 63c. Black calf- 
skins still quoted 60, 58, 55c. Side upper 
leather in very moderate call. Best 
quality colors 48, 46, 43c and black 
chrome sides 42, 40, 38c. White buck 
finishes called for. Splits going forward 
on contracts, mainly for export, but 
other trade quiet. Flexibles well sold up. 
Patent finishes generally quiet, though 
there is a steady market for patent colt 
at 50 to 70c and patent-kid at 60 to 70c. 
Patent-calf and sides in moderate call at 
unchanged values. Sheep leather in 
good call for whites, but very dull in 
blacks. 
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HIDE MARKET 
GENERALLY QUIET 
Packers Holding Stocks 
for Their Own Tanneries 


The market is generally quiet, with 
buyers unwilling to pay prices asked. 
New England and Canadian are held at 
19 to 20c flat, though some heavy steers 
sold at 23c. Ohio buffs in very light de- 
mand, 20 to 20%c charged, while extremes 
are quoted 22c. Southerns very dull rang- 
ing around 19 to 20%c according to 
shipping point. 

The Chicago packer hide market is 
reported well sold up for the coming three 
months, some of the heavy packers offer- 
ing practically no hides, either having sold 
ahead, or decided to reserve them for 
their own tanneries. All sales are re- 
ported at full maximum prices. Heavy 
native steers not in large supply, sales at 
30c, and lights and extremes 29 and 24c. 
Native cows quoted 28c for heavy and 
24c for light. Some Texas steers changed 
hands at 28, 27 and 24c, for respective 
weights. Country hides were active, and 
is now well sold up. 

The Chicago calfskin market shows 
heavy demand, but comparatively limited 
supply. Sales are all made at present 
maximum. Some packers sold ahead to 
November. Packers skins and Chicago 
cities are quoted 44c. Outside cities 38 
to 40c, countries 34c, New York city 
calfskins sold ahead at $4, $5, and $6. 

Foreign dry hides generally quiet, but 
full prices asked for all sorts. Some sales 
of wet salted reported, but details un- 
available. 


The steamship lines between here and 
South America have been obliged to cur- 
tail freight service to such an extent as to 
almost extinguish it altogether. Their 
ships have been commandeered to such 
extent that freight space available is 
scarcely enough to transport one-tenth 
of the goods needed here or in the Southern 
continent. It is hoped that some _ar- 
rangement will be made whereby hides, 
rubber and coffee can be imported, and 
many lines needed there. can be sent from 
this country. 
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EFFORTS MADE TO 
REDUCE TRAVELERS’ FARES 


National Shoe 
Travelers Co-operating 


George A. Barker, of Rochester, a 
former member of the National Com- 
mercial Travelers’ Council and its dele- 
gate to Washington with the commission 
that appeared to advocate decreased 
fares for traveling salesmen, outlined 
before the Rochester Shoe Travelers the 
efforts which the Commercial Travelers’ 
Association is making to secure reduced 
fares for its members. That organiza- 
tion, he said, represented 478,000 mem- 
bers. 

Before the increase in fares traveling 
men were paying $90,000,000 a year in 
railroad fares; $30,000,000 more must 
now come out of their pockets, of which 
$2,400,000 is the Government tax. Mr. 
Barker stated this would seriously affect 
the salesman’s income and urged the Gov- 
ernment to take other means of raising 
that amount. 

Regarding the fare reduction Joseph 
P. Byrne of the Rochester Association 
of Traveling Shoe Salesmen said a letter 
has been sent to Mr. McAdoo asking that 
a hearing be held, but that as patriotic 
Americans the members wanted only 
what, as business men, under war condi- 
tions, they were entitled to. Mr Byrne 
attended a meeting of the Board of Gov- 
ernors of the National Association of 
Traveling Shoe Salesmen in Boston. 
With twenty-one affiliated associations, 
this is the largest trade organization in the 
country. Reduction in fares was under 
discussion and the association was ad- 
vised to the effect that a traveling sales- 
men’s mileage book would probably be 
issued which would be non-transferable 
and good on all lines. 


A Veteran Traveler 
Completes 40 Years of Service 


John Davies, president of the C. P. 
Ford & Company, although one of the 
finest preserved gentlemen on the road 
today, carries with him a career of over 
forty years of traveling for the same 


concern. It is interesting to note that his 


Shoe Salesmen 


Activities of our Trade Ambassadors 
On and Off the Road 
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shoe experience has started with this firm 
in its infancy, at which time it was called 
Sartwell, Hough Company of Auburn. 
After working as office boy he was gradu- 
ally advanced to shipping clerk, then 
salesman, which was about 45 years ago. 
That was before the western railroads 
were open, so he traveled in this part of 
the country. Later he made almost a 
complete circuit of the United States, 
even selling goods in Mexico. In the 
meantime the firm’s name was changed to 
Sartwell, Hough & Ford, later to Hough 
& Ford, and then to C. P. Ford Company, 
at which time he was made stockholder. 
His conscientious labor and thorough 
knowledge of the business, also his won- 
derful personality has gained for him, the 
presidency of the firm, but he still visits his 
customers on the Western Coast regularly, 
and can boast that he has never missed a 
trip. Here he is nicknamed ‘Honest 
John,” which title speaks for itself. His 
trade has grown so extensively that he is 
obliged to have two helpers. After each 
trip he feels fresher and younger and car- 
ries sunshine with him everywhere and is 
greatly loved and admired by all his 
associates. He claims that this season 
is unlike any that he has ever experienced, 
inasmuch as the war stipulations has 
made it necessary to cast off styles and 
patterns which have necessitated weeks 
of strenuous concentration. However, he 
expects that his trade will accept the 
“War Shoes” with the same patriotic 
feeling that the firm is displaying in 
making them. 


Lunn & Sweet Hold Semi- 
Annual Sales Convention 

The thirty-six Lunn & Sweet salesmen 
gathered in Auburn, Maine, the first three 
days of this past week for their semi- 
annual get-together meeting. The party 
was entertained Sunday afternoon at the 
home of Sales Manager John D. Lunn and 
the active business meeting began on 
Monday, continuing through until 
Wednesday. At the end of the conven- 
tion, salesmen left for their respective 
territories with the new Spring line of 
“Sweet Sally” and “Ye Olde Tyme” 
shoes. 
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Outing of 
A. M. Creighton’s Salesmen 


The annual outing of the sales force, 
factory superintendent, and heads of de- 
partments of A. M. Creighton, Lynn, 
Mass., took place Thursday, August first. 
A meeting at which sales manager, F. D. 
Armstrong, presided, took place at the 
factory in the forenoon when samples, 
styles, etc. were gone over. About noon 
the party left by autos for the Corinthian 
Yacht Club where a steam launch was 
taken fora trip around the harbor. Return- 
ing to the club all sat down toa real lobster 
dinner, served in true old Marblehead 
style. Later in the day autos were taken 
to Suntaug where a light lunch was served 
and the end of a perfect day arrived when 
all motored through the boulevard to 
Boston. 


The following were present: A. M. 
Creighton, Gene A. Creighton, F. D. 
Armstrong, O. H. Casavant, Chester 
Crandall, J. H. Crandall, John Flint, 
Harry Runlett, W. W. Wilson, B. F. 
Small, Frank Terhune, Arthur Schoschu- 


‘sen, Bob Emmet and Sergt. Bob Emmet, 


formerly of the sales force but now with 
Uncle Sam at Fort Strong. 


Frank Terhune Now 
With A. M. Creighton 


Frank Terhune, well-known especially 
in the New England shoe trade, is now 
connected with the A. M. Creighton con- 
cern of Lynn, having charge of the Boston 
office at 139 Lincoln Street, selling the 
large wholesale trade throughout the 
country. 


Foot Comfort Week 
Prize Winners 


The report of prize winners in the Scholl 
Foot Comfort contest, as shown in the 
double page advertisement in July 20th 
issue of the “Recorder” was neither com- 
plete nor absolutely accurate. A correct 
and accurate list will be found in the forth- 
coming issue of the “Foot Specialist,” 
published by the Scholl Manufacturing 
Co. 
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Government Requirements 


ARE COMPLIED WITH IN THE MANUFACTURE 
AND DISTRIBUTION OF REG.U.SPAT.OFF 


Constant Comfort Shoes 


Our ‘‘ Win-the-War”’ Styles are 
making friends in every section --- 
where they have proven to be steady 
sellers --- at a uniform profit 


Black Turn Shoes Only 
Ault- Williamson Shoe Co. 


Manufacturers 


Auburn, Maine 


New York Office, 127 Duane St. 











Shoe Knowledge 
That You Need 


You’ll find it all in “The 
Shoe and Leather Lexicon’’ 


“The Shoe and Leather Lexicon” defines 
and illustrates every trade and technical 
term used in the shoe and leather business 
from the raw product of the tannery and 
mill through all processes to the finished 
shoe. It contains correct anatomical draw- 
ings of the foot, tables of foot and last 
measurements, standard carton sizes, clas- 
sifications of leather, and standard size 
lengths of last measurements. 


Norwich Fixture 
FAMOUS TRADE MAKERS 


Above stand for window and interior displays. 
Shows the goods and makes the sale. 
Scores of First Class Display Ideas for the Grown 
and the Growing Shop : : Send for Catalogs 
J. R. PALMENBERG’S SONS, Inc. 
A consolidation of Palmenberg, Norwich, Kindlimann 
Salesrooms, 63-65 West 36th St., N. Y. 26 Kingston St., Boston 
TITTLE 


It is, in short, a complete correspondence course in 
one handy little volume for only 40 cents a copy 
3 copies for $1.00. 


Boot and Shoe Recorder Pub. Co. 


207 South Street, Boston 
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“When you want a thing done right get 
a busy man to do it,”? seems to be the 
policy of the Government; at least, in so 





FRANK J. HAYWARD 


A. H. Ginzberg- 
Gordon Co. 


Manager of Credits, 


far as the selection of L. W. Gordon, 
vice-president and secretary of A. H. 
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The Rapid Growth of A. H. Ginzberg-Gordon Co., Inc. Necessitates 
Widening of Personnel---L. W. Gordon Dons Army Uniform 


Gi:.zberg-Gordon Co., Inc.,: is concerned. 
Mr: Gordon has recently been called to 
service .in the Depot Quartermaster’s 
Department and will be stationed at 
Governor’s Island, New York. L. W. 
Gordon is the second of the family to 
enter the service of the Government, 
his brother, Harry R. Gordon, Lieutenant 
in the Aviation Signal Corps, having 
joined the colors some time ago. Since 
the organization of the company Ruben 
Gordon has been connected with the com- 
pany. For the past year he has acted as 
assistant to his brother, L. W. Gordon. 
Hereafter he will act in the various capac- 
ities formerly assumed by his brother. 


Two New 
Executives 

Good men—busy men is the policy ad- 
hered to. Two new men have recently 
been added to the personnel of the con- 
cern. Frank J. Hayward, formerly credit 
manager with A. J. Bates & Co., now has 
charge of the finances of the concern, and 
is rearranging and broadening the various 
departments, connected with his office. 
The expansion of the business necessitated 
the creation of a sales and advertising de- 
partment. To manage this department 
P. W. Usry was selected. Mr. Usry for 
many years has been manager of the 
shoe division of the Dry Goods Economist. 
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He is in every way eminently qualified to 
fill this new office and is now engaged in 
establishing the most approved and mod- 





P. W. USRY 


Sales and Advertising Manager, A. H. 
Ginzberg-Gordon Co. 


ern methods of handling sales and ad- 
vertising known to the business world. 





“Repair-the-Shoes’’ Literature That Is Timely and Effective 





fy “Temeans economy and comfort to you. 
It means doubling the life of the shoes, 


? Good shoe repairing will re-make-worn shots. Look 
; Gat Ve Mae nk NE , 
























These snappy circulars are being put forth by the National Leather and Shoe Findings Association as part of a widespread campaign di- 


rected to the repair shops and repair departments everywhere. 


The slogan of America today is economy, and in thus advocating the 
longer use of footwear the N.'L. and S. F. A. is surely doing its bit. 
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A New One and Beauty --- Stock No. 896 
Keith’s Konqueror Overlap Plug Oxford 
A Favorite for Fall 





To see the shoe is to be impressed with 
its elegance at once. Made up of Tony Red 
Calf, with a gray plug insert. Blind eyelets. 
12-8 concave heel. Imitation stitched tip. 
Goodyear welt of course. “Konqueror,” 
Bayne last. 

Ready to Ship 


The Preston B. Keith Shoe Company 
Brockton (Campello Station), Mass. 


New York Office Boston Office 
299 Broadway Room 415 207 Essex Street 
N. B.—Interest Yourself in Unlocked Process Shoes 
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me: a "SOMETHING NEW 
The 


} IDEAL DRESS 
WORK SHOE 


__ ff Tan Lotus Shoe on 
ve~df Munson Array Last = 
H $3.50. Best Quality 
Chrome Chocolate = 
Elk Shoe on Me-= 
chanic Last $3.35 
Men’s65 1-2to 11. Has = 





nr Wool Moccasins 


Made of wool sheepskin 
with the wool on the inside. 
Suitable for wear in all 
kinds of rubber footwear 
and over- 


shoes. Naillessheelseat. Has = 
—_ neg —— > 
- , a rs. ta 

ace Bane pra 
Ww in 

and neat. } soles. "Puabie ‘bo 
tom. Just ie shoe 

AANA A Prompt for clerks, oa 
Deliveries 4 catered 

$9.75 per doz. Terms: 2 per cent, R. O. G. express men 


BUY DIRECT FROM MANUFACTURER Sample on request 


AMERICAN SHEEP PELT COMPANY 
600 Blue Island Ave., Chicago, Il. 


Manufacturers 


‘Metathon Shoe hoe Co 





WAUSAU, WISCONSIN = 
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We can put you in touch with the big European Buyers 
of Leather and Shoe Supplies. It will pay you to investi- 
gate this business and the information and service which 


we can render you. 
Address Boot and Shoe Recorder, 207 South St., Boston. 
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Changes in Business 





The Last Week’s Failures, Suspensions and Changes 


Failures 


Boston.—L. Weinberg, shoes and repairing, 
reported an involuntary petition in bank- 
ruptcy was filed against him. 

Wakefield, Mass.—Abraham Levine, boots and 
shoes, reported assigned for benefit of credi- 
tors to C. C. Willard, Boston. Offers 33 1-3 
per cent to creditors in settlement of accounts. 

Lynn, Mass.—F. E. Campbell, shoe worker re- 
ported adjudged bankrupt, liabilities $380, no 
assets. 

North Reading, Mass.—S. E. Abbott & Co., re- 
ported petitioned in bankruptcy. 

Bridgeport, Conn.—Dorsen Dry Goods Co., re~ 
ported petitioned in bankruptcy. 

Bainbridge, Ga.—J. ‘G. Scott, prop. “The Fa- 
mous,” reported offering to compromise at 
35c on the dollar. : 

Moultrie, Ga.—Dry goods and shoes, reported 
filed petition in bankruptcy, schedule of 
assets and liabilities each about $19,000. 

Mason City, Iowa.—Boots, shoes, etc., reported 
assigned. 

Carruthersville, Mo.—Shoes, etc., re orted ad- 
judged bankrupt and meeting of creditors 
called for Aug. 20. 

Eagle Lake, Miss.—Boots, shoes, etc., reported 
filed voluntary petition in bankruptcy. 

Dover, N. J.—D. Flachs, shoes, etc., reported 
is in financial difficulty and is offering to com- 
promise at 331-3 per cent. Liabilities are 
said to be $6,000 and assets $300. 

Jamaica, L. I., N. Y.—Edward Stodholz, re- 
ported petitioned in bankruptcy. 

New York City.—Federal Merchandise Corp. 
boots, shoes, etc., reported petitioned in bank- 
ruptcy. Liabilities $19,772, assets $55,122, 
mainly accounts. Percival Wilds appointed 
receiver. 

Penn Yan, N. Y.—Rochester Shoe Mfz. Co 
shoe manufacturers, reported adjudicated 
bankrupt on the 9th inst., and first meeting 
of creditors was scheduled to be held in Seneca 
Falls on July 31. 

Wahpeton, No. Dakota.—Herbert Lundquist, 
boots, shoes, etc., reported assigned to John 
Gold braith of St. Paul, Minn., with liabilities 
about $3700. 

Tacoma, Wash.—Horgan Parker Co., depart- 
ment store reported in hands of receiver, 
liabilities estimated about $150,000 and 
assets nominally $200,000. 

Antigo, Wis.—David Wigderson, shoes, re- 
ported filed a voluntary petition in bank- 
ruptcy, scheduling liabilities of $7,011 and 
assets cf $6,960, of which $450 is claimed to 
be exempt. 


Changes 


Boston.—F. E. Burke Shoe Co., wholesale 
shoes, increased authorized and paid in cap- 
ital to $20,000. 

Brockton, (Montello) Mass.—Montello Heel 
Manufacturers, authorized capital stock in- 
creased from $20,000 to $100,000. 

Everett, Mass.—Engle Shoe Co., shoe manu- 
facturers, capital stock increased to $100,000. 

Haverhill, Mass.—Hilliard & Tabor, Inc., shoe 
manufacturers, capital stock increased to 

Lynn, Mass.—Caravoulias Shoe Mfg. Co., shoe 
manufacturers, incorporated with authorized 
capital of $15,000. 

Malden ‘Mass.—The Mutual Shoemakers, Inc., 
stoes manufacturers, incorporated with 
authorized capital of $50,000. 

Peabody, Mass.—Marrs Bros., leather, removed 
to Salem. 

Trumble, Ark.—Trumble Bros., general store, 
sold out. 

Calexico, Cal.—Calexico Méerchantile Co., 
shoes, etc., succeeded by A. Murr. ; 
Bridgeport, Conn.—W. D. Mandell, boots and 

shoes, succeeded by W. H. Wadhams Co., 
Inc., with capital stock of $25,000. 
Chicago, Ill_—Bar Jim Co., shoes, etc., sold out. 
... Louis Harberg shoes, etc., succeeded by 
Horberg & Sugar. 
Kulwinsky Bros., shoes, etc., out of busi- 
ness. 
Henry Stone, shoes, closed out. 





Clinton, Ill—Myers Bros. Clothing Co., shoes, 
etc., charter surrendered. 

Evanston, Ill.—Gilbert-McFarland Co., shoes, 
etc., incorporated. with authorized capital 
° D 

Eldorado, Ill—The Model Shoe Co., shoes, 
this business will be conducted by Bertis 
Stiff, for the past seven years salesman for 
O. Arensman of Harrisburg, Ill., and M. 
Hart of Harrisburg, who have purchased the 
shoe business of M. A. Oberman. 

Sandwich, Ill—Killey & Darnell, shoes, etc., 
succeeded by Killey & Lamberson. 

Stockton, Ia.—E. E. Moeller & Son, shoes, etc., 
sold out to Albert F. Laverenz. 

Sioux City, Ia—Davidson Bros. Co., shoes, 
etc., capital increased to $1,500,000. 

Afton, Ia.—Thomas & Son, dry goods and 
shoes, succeeded by Geo.. Schwab. 

Clarinda, Ilowa.—John Rurode & Son, shoes, 
suspended business till end of war. 

Corwith, Iowa.—J. T. Woolf, shoes, etc., suc- 
ceeded by Lewis Laren Co. : 

Council Bluffs, lowa.—L. P. Jensen, shoes, etc. 
now Men’s Fashion Shop. 

Gliddon, Ia—Goodman & Short, shoes, sold 
out to C. Denecke. 

Kellerton, Iowa.—Grimes Quist Clothing 
House, shoes, etc., closing out. 

Knoxville, Ia.—S. B. Kennedy, shoes, suc- 
ceeded by Dickerson Shoe Co. 

Linn Grove, Ia.—Johnson & Son, dry goods 
and shoes, succeeded by D. L. Stevens. 

Lime Grove, Iowa.—O. L. Stenser Dry Goods 
Co., sold out to V. H. Heslo. 

Lyman, Ia.—Orville D. Funk, dry goods and 
shoes, sold out to Geo. L. Selby and W. H. 
McClellan. 

Magnolia, Ia.—Vredenburg & Lewis, dry goods 
and shoes, sold out to Fred Newcomb, who 
sold out to Putnam & Rawlings. 

Monticello, lowa.—A. O. Peterson, shoes, etc., 
succeeded by Peterson & Kay Clothes Shop. 

Whittemore, lowa.—B. Girton, shoes, etc., out 
of business. 

Ash Grove, Kan.—Frank Sheppard, dry goods 
and shoes, sold out to a Mr. Hopfer. 

Athol, Kan.—N. E. Keller, shoes, etc., now 
Jeller & Myers. 

Council Grove, Kan.—G. W. Pool, dry goods 
and shoes, sold out to Mark H. Forester. 

Dunlap, Kan.—Dunlap Mercantile Co., suc- 
ceeded by Beach Mercantile Store. 

Goff, Kan.—Hobbs, Cheney Co., succeeded by 
T. G. Hobbs. 

Alston, Mich.—Heikkinen & Cayanus, dry 
goods and shoes, dissolved partnership; con- 
tinued by C. F. Cayanus. 

Mora, Minn.-—Frank Gadola, dry goods and 
shoes, sold out to Erickson & Larson. 

Kanopolis. Mo.—S. S. Shaver, dry goods and 
shoes, succeeded by Tucker & Shaver. 

Napoleon, Mo.—H. H. Wulfe Kammer, dry 
goods and shoes, sold out to D. Fry. 

Leigh, Neb.—Skoda & Wiebolt, dry goods, dis- 
solved partnership; Julius Skoda continues. 

Erie, Minn—Kampelien & Aubul have en- 
gaged in the dry goods and shoe business 
here. 

Gryle, Minn.—The Benson Mercantile Co. sold 
their store at Shilling to W. S. Schilling. 

Middle River, Minn.—Jonas Sjoberg, dry goods 
and shoes, sold out to Geo. O. bodies. 

Enfield, N. H.—A. Geo. Amsden, fancy goods 
and shoes, sold out to the Batter Shoe €o. 

Miller, Neb.—J. G. King, dry goods, clothing, 
etc., sold out to C. M. Houston. 

Silver Creek, Neb.—A. O. Monson & Co., dry 
oods and shoes, sold out to the Western 

ercantile Co. 

Canton, Ohio.—Netzorg Shoe Co., closed Al- 
liance store and combined it with-its Canton 
establishment. 

Middletown, Ohio.—Carl Blood, dry goods and 
shoes, has formed a partnership with his 
father, I. C. Blood. 

Marietta, Ohio.—J. Schimmel, shoes, succeeded 
by Simon Lewis. | 

Toledo, Ohio.—Polonia Co., shoes, etc., capital 
increased to ,000. 

Youngstown, Ohio.—Samuel Roth, shoes, etc., 

succeeded by Samuel Roth & Son. 

Arapoho, Okla.—Louis May, dry goods and 

shoes, sold out to Wm. McDaniels. 








Lake Charles, La.—Reinauer Bros., shoes, etc., 
incorporated with capital of $50, 

Jackson, Mich.—Elliott-Greene Co., shoes, 
capital increased to $6,000. 

Hills, Mich—Newgard Bros., shoes, etc., suc- 
ceeded by Hills;Rochdale Co. 

Bridgeport, Neb.—Gardner Mercantile Co., 
shoes, etc., sold out to C. L. DeGroff & Co. 

Newark, N. J.—Mrs. Lizzie Tramm, shoes, 
sold out. 

South River, N. J.—Jacob Rubin, shoes, sold 
out. 

Magdalena, N. M.—Jones_& Stuppi, shoes, etc., 
succeeded by Stuppi’s Furnishing Store, Inc. 

Brooklyn, N. ¥.—David{Golipsky (1546 Pit- 
kin Ave.), shoes, sold out. 

Brooklyn, N. Y.—Jacob Leibowitz, shoe manu- 
facturer, sold out. 

Brooklyn, N. ¥.—World’s Baby Shoe Co., Inc., 
manufacturers of baby shoes, incorporated 
with authorized capital of $10,000. 

B. Rubins Shoe ‘Co., Inc., shoe manufac- 
turers, incorporated with capital of $10,000. 

Manhassett, N. Y.—B. Jaffee & Son, shoes, 
now Michael Jaffee. 

New York City.—Phillips Shoe Corp., whole- 
sale shoes, D. J..Crowley and M._M. Cotter 
retire. 

Attansio Spica (2186 Amsterdam Ave.), 
leather and findings, left town. 

Watervliet, N. Y.—PalatskyJ& Lavine, Inc., 
shoes, etc., incorporated with authorized 
capital of $10,000. 

Asheville, N. C—C. W. Brown Shoe Co., shoes, 
succeeded by The Asheville Bootery Co., 
Jack Bloomberg, pres.; S. Sternberg, vice- 
i M. L. Roth, sec’y.; A. Samuels, treas. 

ncorporated for $25,000; paid in_$15,000. 
Jack Blomberg is owner of the Economy 
Sample Store; S. Sternberg is owner of 
Sternberg & Co., Asheville, N. C.; M. L 
Roth, formerly proprietor of Bon Marche 
Store Department, Asheville; A. Samuels, 
retired manufacturer of ladies’ shoes, New 
York City. 

Toronto, Ont.—Canadian Leather Products, 
Ltd., leather, etc., incorporated with author- 
ized capital of y 

Dallas, Ore-—Graham Watt Clothing Co., 
moved to Astoria, Ore. 

Montreal, P. Q.—Canadian Last and Block Co., 
last block manufacturer,, winding up bus- 
iness. 

Children’s Footwear, Ltd., shoes, incor- 
porated with authorized capital of $35,000. 

Dominion Shoe, Ltd., shoes, charter grant- 
ed—authorized capital $100,000. 

Progressive Leather, Ltd., leather, etc., 
charter granted—authorized capital, $50,000. 

Norfolk, Va.—Drake Shoe Co., shoes, succeeded 
by Charles Cohen. 

Norfolk, Va.—Drake Shoe Co., shoes, succeeded 
by Charles Cohen. 

Colfax, Wash.—Lippitt Bros., Inc., shoes, etc., 
sold out to Emerson-Knox Mercantile Co. 
Sumner, Wash.—Davis & McDaniel, shoes, 

etc., succeeded by W. G. Davis. 

Duffields, W. Va—J. R. Kibler, shoes, etc., 
sold out to C. Amos Kibler. 

Edgerton, Wis.—Voigt Bros., shoes, etc., sold 
out to Frank Myers & Co. 

Phillips, Wis.——Newburg & Dicks (Good 
Clothes Shop), shoes, etc., W. H. Newburg 
retires. 

Appleton, Wis.—George Dame sold his inter- 
= in the C. & K. Shoe Store to J. H Chap- 
sky. 

Racine, Wis.—Johnson & Kueliemann have 
a over the shoe store of-Orth & Mander- 
eld. 

Oconomowoc, Wis.—Albert & Heise, shoes, 
O. P. Albert has purchased the interests of 
the A. L. Heise Estate in the firm of Albert 
& Heise, and the business will hereafter be 
conducted in the above name. 

Mr. .Albert was formerly secretary- 
treasurer of Thompson’s, Inc., and ha 
charge of the shoe department of that con- 
cern. 

Spring Brook, Wis.—Henry Clemon, shoes, 
etc., succeeded by O. F. Johnson. 

Packwaukee, Wis.—Jos. Fries, shoes, etc., 
closed out business. 

Plymouth, Wis.—Empire Store, sold out its 
shoe stock to Carl Bunge. 
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“Recorder” rates for space 
eighth page per issue: 


3 inch..... 12.00 9.00 7.7 


Payment in advance 





Classified and Opportunities Department 


Space 1 tim 7 tim 13 ti - 26 ti 52 tim 
l inch. ....$4.00 $3.00 $2.75 $2.50 $2.00 pA de he 
2 inch..... 8.00 6.00 5.25 4.75 4.00 My ye er 


4inch.....15.00 12.00 10.00 9.00 8.00 under letter pos 


less than one- OSITIONS WANTED: Three cents per word for each insertion - 
Minimum amount accepted, oe cents. For other “Want” ad- 
vertisements, five cents per w for each insertion. Minimum 
amount accepted, One Dollar. Ads. under this heading will be received 


5 7.00 6.00 advertisement end paid for accordingly. Answers to ads. must be sent 





is required, except when regular advertisers, as amounts 
are too small to open accounts 








SALESMEN WANTED 


SALESMEN WANTED HELP WANTED 





WANTED~— Salesman for line of specialties 
for the shoe trade. Man with road experi- 

ence preferred. Salary and commission. Ter- 
ritory Central West or Eastern states. Address 
“Manufacturer,” care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


WANTED —Good men to replace salesmen called 
in the draft for Ohio, Kentucky, Washington, 
Idaho, Oregon, California, Arizona, New Mexico. 
Send full information with answers. Joseph M. 
Herman Shoe Company, Boston, Mass. 


$3, 000 * a yearcan be made by real salesmen car- 

rying our manufactured line of play 
shoes and sandals, liberal commission, but commis- 
sion basis only, can be carried as side line; the fol- 
lowing territory is open: New England States, 
Virginia, North and South Carolina, Maryland, 
Michigan, Ohio and Canada. State what territory 
covered and references confidential. K72, care 
Boot and Shoe Recorder, 127 Duane Street, New 
York City. 


WyantsD to sell shoe jobs on commis- 
sion as side line. Give experience and terri- 
tory covered. Gans Stevens Merc. Co., 30 
W. Monroe St., Chicago, Ill. 


ANTED—Experienced salesman acquainted 
in following territories to represent strong line 
of MILWAUKEE WORK SHOES, men’s, boys’ 
and little gents’ Goodyear welts and nailed, in 
Arizona, New Mexico, West Texas, Arkansas, 
Southern Minnesota, Michigan, Indiana, Ken- 
tucky, Tennessee, North Carolina, Mississippi. 
Maryland, East Pennsylvania. Give complete 
details as to qualifications in firstletter. ““L-S,” care 
Boot and Shoe Recorder, 207 South Street, Boston, 
ass. 
STABLISHED concern, doing national business, 
needs capable salesman at once. Prefer man 
experienced in retail business or as salesman. Ca- 
pable man should make $3,000 during the balance of 
the year. Liberal commission contract and draw- 
ing account. State age. G. R. Williams, Dept. 
289, 1920 Euclid, Cleveland, Ohio. 


ANTED—High-grade shoe salesmen to carry 
a short line of medium-priced women’s 
McKays as a side line, ~ commission basis, 
territories west of Chicago. pplicant must carry 
a nonconflicting line. a Sicese' 28, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 
ANTED—A first class shoe salesman. A good 
position for a good man. Address Guarantee 
Shoe Store, Boise, Idaho. 





WANTED-—Salesman by old, estab- 
lished manufacturer, to carry as 
side line a nationally advertised prod- 
uct, sold to the shoe trade. Must be 
man with established business among 
his trade—one who is accustomed to 
earning several thousand dollars an- 
nually, and presenting a high-grade 
line to his trade in a manner which 
will net a large vol of b 
The man representing us must be of | 
and sales 
ability, and held in the highest esteem 
by the trade in his territory, with a 
past record which will warrant Closest 
investigation. Your reply will be held 
in strict confidence. Seate plainly 
what territory you cover, present line 
handled, and annual volume of sales. 
We pay 10 per cent commission. Our 
ae represents the highest standard 
ality and is a guaranteed product. 
Address Bia. care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 

















WANTED—SHOE SALESMAN, thorough and CLERK, good steady position open for capable 
capable of taking care of ladies’ trade. State shoeman able to dress window, salary no object 
a5 reference and salary in first letter. Address to right party. I. Schultz, 615 Bergenline Ave., 
ALK-OVER Boot Shop, Toledo, Ohio, 221 West New York, New Jersey. 

Summit St. sisting hintienmian WANTED—A shoe cg manag er. r. Good posi- 

tion for the right party. ndrews, corner 
GALESMEN WANTED to take ee Temple Place and Washington St., Boston, Mass. 
mission—the greatest welt values offered for coming FOREMAN WANTED—For West Indies’ com- 
season. Negotiations can be opened only with petent on women’s fine turned shoes. With 











applicants who state age, territory now traveling, former experience, Brooklyn preferred. Adress 
line reptesented, the amount of sales and shipments General Novelty Co., 23 South St., Boston, Mass. 
in 1917, also reliable references as to personal habits. 





All communications held confidentially. Address ASSISTANT MANAGER 


B19, care Boot and Shoe Recorder, 207 South St., r 
For Shoe Section 


Boston, Mass. a=: as 
HOE SALESMEN wanted to cover New Eng- Require an experienced man who “knows” 
S medium-priced footwear for women and chil- 


land and New York State with line of growing d - 
girls’ and children’s McKay shoes to the retai ren. ust be exempt from draft. Splendid 
trade. State experience, lines previously carried, opportunity for advancement. Apply by mail. 
references, etc. Address B30, care Boot and Shoe stating full details and salary wanted. First 
Recorder, S07 Seath Sk.,.ecten, Bae. attention given tg applicants who can come to 
. he . Des Moines for interview. Harris-Emery Co., 


Des Moines, Iowa. 











Two Real 
Salesmen WANTED 


Required) | A Sales Manager 


One for Pacific Coast and one for Southern _ A large middle western rubber 
territory, to carry, on commission, goods manufacturing company 
producing fibre soles that have been 


women’s up-to-date high-grade ‘‘Cush- 

Flex”? McKays. Samples ready September thoroughly tested and proved from 
; every standpoint, desires to hear 

5. Write to the John Fenton Shoe Mfg. from men with merchandising 

Co., Columbus, Ohio. experience.in the shoe manufactur- 








ing field. 


anne A. man bd a big 
enough to take entire charge of the 
POSITION WANTED sales of this sole and will back him 
and encourage him to the limit. 











WANTED—To connect with a good honest 





maker of slippers, over-gaiters or special nov- _ 
elty, where one or two numbers will be sellers. I We are not expecting sensa 
will job line and discount or will let you make them tional performance right off the 
and I sell thom one ooh sees. | I =~ pal reel, but prefer a man who knows 
unless your word is your bon 7% an 
Murray, 39 West 32nd St., New York, i a by Poor gy Bh = = 
EXPORT business having bees curtailed ¥ am ? X 
ant” Wed ioe nat samen, Meee The man whe makes go0d on 
one of the largest houses in the line. “B37,” care this job has a future that we will 
eeet and Shoe Recorder, 207 South St., Boston, make as Fc te as .. could 
ass. oka) iA wish. Applications should be made 
AW ‘WELL TRAINED RETAIL BUYER AND in as complete detail as possible 
NAGER, with 17 years’ experience, de- to B-34 c. o. B. & S. Recorder 
sires = make a change. At present employed by 207 South St * ton Mass ’ 
-, Bos ’ ° 


one of the largest shoe retailers in the country, 
catering to medium and popular class of trade. 
Also capable of handling whole or any part of 
chain i Expect 1 gitevins — 
position of big responsibility ‘onfidence assure 
to all replies. Address B36, care Boot and Shoe LINE WANTED 
Recorder, 207 South St., Boston, Mase. GUCCESSFUL TRAVELING MAN would like 
good line of ladies’ or men’s shoes—New York 

















GHOE MANAGER AND BUYER desires change 


about September first. Age 33; married; A-1 state preferred—good references. Address B39, 
references. Address B35, care Boot and Shoe care Boot and Shoe Recorder, 207 South St., Boston, 


Recorder, 207 South St., Boston, Mass. Mass. 
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WANTED TO PURCHASE 


79 


MISCELLANEOUS 





NOTICE—Shoe manufacturers: Owing to up- 
heaval in manufacturing, experienced, ac- 
quainted salesman desires new connection with 
high-grade line of shoes (no men’s) for large retail 
or jobbing trade. West of Denver territory. 
Only reliable, responsible, dependable, live houses 
considered. Address B29, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 








FOR SALE 


FOR SALE—16 sample trunks for women’s 
shoes, in good condition. Address Johnson- 
Baird Shoe Co., Ft. Dodge, Ia. 











FOR RENT 
SPACE TO RENT 


FOR 
High-Grade Ladies’ Shoe Dept. 


On the main floor in a most successful, long 
established, ladies’ specialty store, located on 
Boston’s busiest street. Only high-grade, re- 
liable and successful firms will be entertained. 
A splendid opportunity. Address B38, Boot 
and Shoe Recorder, 207 South St., Boston. 




















WANTED TO PURCHASE 


We Buy for Cash 


= 
| Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 
NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
= what you have for sale. 
= 


Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 


537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 




















We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise. 

tity no object. 

For 80 years our specialty. 

Bank and mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 
"Phone, 2828 Williamsburg 


CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other merchandise. Leases taken 
over. We will send a representative te 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 


100-102-104 Grand St. New York City 
Phone Spring 9413 























Highest Cash Prices Paid 


for entire shoe stocks. We also 
uy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 
ire or Phone us 
Correspondence Confidential 
tablished 1890 


GLAUBERG & CO. 
4C1 a New York 


Phone 2438 Franklin 
We also purchase clothing, 
hats, furnishing goods, etc. 


NOTICE 


Manufacturers and Jobbers 
Do not ship any shoes ordered by young man 
who was in my employ, but who was dismissed 
about three weeks ago. 
JACOB STEINBACH a 
199, 201, 203 Broadway, Long Branch, N. J. 

















MISCELLANEOUS 








Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken : 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 


Merchandise of All Kinds Purchased 





Reece’s Rocker Bottom Wood Sole Shoes 
a Grade 





Shoes, asabove.............. $1.45 to $1.80 
High Ress MOOD:...<60s0cses 2.10to 3.00 
Boots, fourteeninch........ 2.85to 3.75 
Send for Catalogue 
REECE SHOE CO. - - COLUMBUS, NEB. 




















Every Shoe Store Needs 


a pair of 
“MANCHESTER” 
(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


““Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. 

Be sure and specify 
“MANCHESTER” 
curve jaw when order- 

ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 

Price, $3.50 


Frank W. Whitcher Co. 


Patentees and Manufacturers 


Chicago Branch 
Boston, Mass. 303-325 ‘W. Lake St. 


“FISHER” 
Trade Mark 
Reg. U. S. 
Pat. Off. 
HEEL and 
COUNTER 
SUPPORT 
Without With A Help to 
Weak Ankles 


Prevents the Counters of Boots and 
Shoes from Running Over. Easily A . 
plied. No Repair Department should 
be without them. 





The New Improved 


“E. W.” 
SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes without 
damaging the shoe. Range of 
sizes: isses’ 13 to men’s 12. 
Shoes can be stretched either 
across the base end or of tip to 
ive greater height or width to 
ay $2.00 each. 


F. W. WHITCHER CO. 
Boston 





Chicago 

















100,000 
Milbradt 
Ladders 


Now in Use 


Milbradt Rolling 
Step Ladders are be- 
ing used ners 
the country. 
are real _ poo | 
money savers and 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaranteed. 

- Write for c show- 
ing Milbradi 8 

suited for every kind of 

shelving. 

Milbradt Mfg. 

Company 

2410 N.. 10th Street 

St. Louis, Mo. 











BOOT AND SHOE RECORDER 


THE RECORDER CREED: 
Getting More Shoes Sold Right; not only “more” but ames sold for the right purpose, to the right 
wearer, in the right fitting, for the right rice, at the right profit. This i is the great problem of the retail 
shoe merchants. The chief purpose of the ‘Boot and Shoe Recorder’”’ is to help solve it; for this is the 
basic problem upon which depends the progress of the entire allied industries relating to shoes and 
leather; their production and distribution 
Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
Member of the Root Member of Audit Bureau of Circulations 


Member of Associated Business Papers, Inc. Newspaper Ass'n 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 





Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 











WHERE TO BUY 





BOOTS AND SHOES 
Allen, Foster, Bridgeo Co., Lynn, Mass 
Arnold, M. N., Shoe Co., No. Abington, Mass. 
Ault-Williamson Shee Co., Auburn, M 
Bancroft, Walker Co., Haverhill, Mass 
Bates, A. J., Co., Webster, Mass 
Bluestein Bros., Boston 
Brown Shoe Co., St. Louis, Mo. Front Cover. 
Carter, J. W., & Co., Nashville, Tenn., and 

Chicago, Ill 

Ciigpewe Shoe Mfg. Co., Chippewa Falls, 


Clark, James, Leather Co., St. Louis, Mo. 


Front Cover 
Cotter Shoe Co., 60 
Cushman & Co., 
Diamond Shoe Co., New York City 4 
Dittmann Shoe Co., St. Louis, Mo. . Front Cover 
Edmonds Shoe Co., Milwaukee, Wi 
Edwards & Co., je Philadelphia 
Friedman-Shelby Shoe Co., St. Louis, Mo. 
Front Cover 
ene Shoe & Legging Co., Hagerstown, 


Harney Shoe Co., ‘ J., Lynn, Mass 
Holmes, W. T., Philadelphia 
Holters ‘Company, The, Cincinnati, O 
Ideal Vogue Shoe Co., Haverhill, Mass 
Johansen Bros. Shoe Co. .. St. Louis, 
Front Cover 16a-16b 
Johnson, Stephens, Shinkle Shoe Co., St. 
Louis, Mo Front Cover 
= & Murphy, Newark, N. J 62 
.alt-Zimmers Mfg. Co., Milwaukee, Wis 
Keith, Preston B., Shoe Co., Brockton, Mass. . 
King, Inc., Mrs. A. R., Philadelphia. j 
Kleine, Henry, & Co., g ca. a 
Knipe ~y bs dnc. bie Ward Billy BERSS. ccc cceses 62 
Kreider, A Co., St. Louis, Mo..Front Cover 
Krohn- Fechheimes Co., Cincinnati, . 66-67 
Lane Bros. Co., Boston 
Lilly Co., Henry, New York City. 
Lindner Shoe Co., Carlisle, Pa 
Lund-Mauldin Shoe Co., 


Malbon Shoe Co., Haverhill, Mass 
Marathon Shoe Co., Wausau, Wis 
McElroy-Sloan Shoe Co., St. 


Menzies Shoe Co., Milwaukee, Wis 

Mitchell-Caunt Co., Lynn, M 

Monitor Shoe Co., Y oe York City 

Nettleton Co., A. E., Syracuse, N. Y 

Nu Baby Shoe Co., E. ynn, Mass 

Nunn & Bush Shoe Co., Milwaukee, Wis 

Paff Shoe Company, Alexandria, Va 
Parker-Holmes & Co., Boston 

Peters Shoe Co., St. Louis, Mo 

Powell & Campbell, New York City 

Racine Shoe Mfg. Co., Racine, Wis. . 

Reece Shoe Co., Columbus, Neb 

Rhein Shoe Co., St. L 

Rice & Hutchins, Inc., Boston 

Roberts, Johnson & Rand Shoe Co., St. Louis, 

Mo Front Cover 
Samuels Shoe Co., St. Louis,"“Mo Front Cover 
Smith-Briscoe Shoe Co., Lynchburg, Va 68 
Smith, Wm. Summer, Ch icago 

Solo Shoe cs. New York City 

Standard Felt Co., West Alhambra, Cal 

Stetson Shoe Co., The, So. Weymouth, 


nn, Mass 


Stone, K. M., Importing Co., New York City.. 
Stylo Shoe Co., St. Louis, Mo 

Timson Bros., Inc., Boston 

Tober-Saifer Shoe Co., St. Louis, Mo 

United States Rubber Co., New York City.... 
Victor Shoe Co., Salem, Mass 

Vegpeanane Shoe Co., St. Louis, Mo. Front 


Cov 
Williams Clark Co., Lynn, Mas 
Williams, Hoyt & Co., ikea, N.Y 


LEATHER AND OTHER MATERIALS 


Agoos, S. L., Tanning. Co., Boston 

American Hide & Leather Cs Boston, Mass. . 
American Sheep Pelt Co., Chicago, Ill 

Barnet, J. S., & Sons, Inc., Boston, Mass 
Beggs & Cobb, Inc., Boston 

Bristol Patent Leather Co., Boston, Mass 
Creese & Cook Co., Danversport, M 

Hub Gore, Boston and New York 
me Oy aa Co., Boston, Mass 
Jones Co., 
Levor, as & Co. * i Gloversville, N. Y.. 
Standard Kid Mfg. c., Boston 

Standard Oil Cloth Co., New York City 
Vaughan, Geo. C., Peabody, Mass 

Vulcan Leather Co., Boston, Mass 


FINDINGS AND SHOE STORE SUPPLIES 
B. H. K. Mfg. Co., New York City 
Brown-Durrell Co., Boston and New York..... 
Dudley & Co., D. T., Haverhill, Mass 
Emery & Beers Co., Inc., New York City.... 
Goodrich, B. F., Rubber Co., Akron, O 
Goodyear Tire & Rubber Co., Akron, Ohio. . . 
Gordon Mfg. Co., Providence, R.I........... 

. & B. Sales Co., "Worcester, Mass 
aing, Harrar & Chamberlin Co., Phil., 
Locke, H. E., & Co., Boston, Mass 
Miller, O. A., Treeing Machine Co., Brockton, 


Nathan Novelty Mfg. Co., New York Cit 
Rex-Hide Rubber Mfg. Co., East Brady, Pals 8 
Whitcher, F. W., Co., Boston 


STORE EQUIPMENT 

Coburn Trolley Track Co., Holyoke, Mass.... 
Milbradt Mfg. Co., St. Louis, Mo 
Norwigh Nickel and Brass Co., Norwich, Conn. 
ea s Sons, J. R., inc. iy New _— 

ity 
Rawson & Evans Co., Chicago, Ill 
Streit, C. F., Mfg. Co., Cincinnati, Ohio 


MACHINERY, LASTS, MFRS. SUPPLIES, 
DRESSINGS, ETC. 
Columbus Polish Mfg. Co., New York City... 62 
Griffin Mfg. Co., Inc., New York 16-62 
New York Shoe Dyeing Co., New York City. . 
Pickering, Joseph, & Sons, Ltd., Sheffield, 


Eng 
Rediass Dye Co., Inc., Kansas City, Mo 
United Shoe Machinery Corp., Boston 
United Shoe Repair Machine Ca, 
Wade & Co., A. R., Haverhill, Mass 
Whittemore Bros., Corp., Boston 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
Boot va Shoe Workers’ Union, Siaen 


Calderwood & Preg, Boston, Mass 
Credit Clearing House, New York City 
Eaton, James Kent, Boston 
Glauberg & Co., New York City 
Globe Mdse. Co., Indianapolis, Ind 
Grieco, C., Commercial Art, Chicago 
Harvard Engraving G- Boston 
Hooper Printin 
Hotel Chelsea, Reeve Y 
open Engraving Co., Boston 
alter Merc. Co., Max, New York City 
Karrer, Boston 
New York Export Purchasing Corporation, 
New York City 
Tolman Print, Brockton, Mass 
Univesity Electrotype Foundry, Cambridge, 


ork City 


Mas: 
* Van oon Co., New York City 


Zoccola Co., Inc., Boston 


Published Weekly | in the interest of the shoe 
merchant, wh and facturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 


CAPITAL $150,000 


OFFICERS OF THE CORPORATION 


CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’l Mgr. 
GEORGE W.R.HILL, IstVice-President ‘ 
WALTER C. TAYLOR, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 





SWAIN, CARPENTER & NAY, Counsel 
101 Tremont Street 


ARTHUR D. ANDERSON, Editor 


WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 
E. C. LOG 


HELEN M. HANEY 
Associate Editors 





PUBLISHERS’ NOTICE 


ee yt IO0N—The subscription price of the 
Boot and Shoe Recorder is $3.50 a year in 
advance, which includes postage in the United 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The price for Canada 
is $5.00 a year, including postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is "Fz. 50 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON, OFFICE: 238 Moraine St., Geo. W. 
elephone 507. 
cHICAGS Orrin: 189 West Madison St. Tele- 
La me Franklin 5073. B.C. Bowen, Manager. 
s LOUIS OFFICE: 1627 Locust St. B. C. 


» Mana, 
NEW" YORK OFFICE: Room 97, Guahes Bldg., 
127 Duane St. H. Walter Scott, Manager. 


Tne 959 
he DELPHIA OFFICE: 929 Chestnut St. 


Walter Scott, M ay, a 
HAVERHILL OFFICE: of C ce 
R Haverhill National Bank Bldg. Geo. 





coms, 
W. R. Hill, Ma ‘ 
CINCINNATI OFFICE: 501 First National Bank 


Bldg. ~ a C. Bowen, Manager. Telephone 

LYNN OFFICE: Fred A. Gannon. 
MILWAUKEE OFFICE: B. C. Bowen, Maenees. 

FOREIGN DEPT.: 207 South St., Boston, Mass., 
Alex R. Zoccola, Director. 

Paris Office: i. bis Rue Saint Didier, George E. 


ohn C. Curtis, Manager, Man- 
Cc ambers, London 
a) = Office: Cromwell Building, Melbourne, 
be H. Elsum, Manager 
Ar, a ee Elias NR Rocca, Balcarce 150, 
Spanish 0 ch Ofte.” Leoncio de Miguel, 20 Fuencarral, 
cue ittce: S. Vidal Vidal, Manager, P. O. Box 
148, ren S le Cop. 
B te Combaéau, Ouvidor 71, Rio de 


Jane 
Pn ‘Office: Yokohama, J. F. Wagen, Man- 
ager. 
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PRACTICAL,CONSERVATIVE STYLES 


_ WITH DISTINCTIVE LINES ARE THE 


WAR-TIME FOOTWEAR DEMANDS 
OF WOMEN FOR STREET AND EVE- 


NING WEAR. 


KEEN MERCHANTS ARE COGNIZANT 
OF THIS CHANGE OF DEMAND FROM 
THE FRIVOLOUS TO THE PRACTI- 
CAL AND ARE CONCENTRATING ON 
MORE CONSERVATIVE . PATTERNS 
AND COLORS. THIS MEANS FEWER 
STYLES, MORE FREQUENT TURN- 
OVER AND EXTRA PROFITS—AND 
FURTHERS THE PATRIOTIC SPIRIT 
OF CONSERVATION. 


FOX SLIPPERS, PUMPS AND OX- 
FORDS HAVE THAT SIMPLICITY AND 
DAINTINESS WHICH APPEAL TO 
THE FASTIDIOUS WOMAN. 


THOUGH FOX FOOTERY IS EXCLU- 
SIVE IN DESIGN AND MADE OF HIGH 
QUALITY MATERIALS, IT IS A POPU- 
LAR PRICED LINE, HAVING MORE 
THAN USUAL TURN SHOE WEAR. 


EFFICIENT MANUFACTURING 
METHODS AND FACILITIES FOR 
LARGE PRODUCTION HAVE ESTAB- 
LISHED FOX FOCTERY AS A LINE 
WITHOUT EQUAL. 


Charles K. Fox, Inc. 


Haverhill - - - Mass. 


CHICAGO: Great Northern Bidg. 
BOSTON: 54 Lincoln Street 


NEW YORK: Marbridge Bidg., 
Broadway and 34th St., 
Room 632 





BOOT AND SHOE RECORDER Aug. 17, 1918 


STOCK No. 655 
Cordovan plain toe Blucher. Officers’ shoe 


on Swagger Last. Ready for immediate de- 


jITVASA IISA OMSSSS eae. SA SEE: Ee oe Se ON J IPVSTADIASseseesaeS 
PRICE $6.75 NET 
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Style and a High, Uniform Quality 
Have Given the “Dalton” Shoe Its 
Great Prestige. 
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IMPORTANT 
All our shoes will be made according 
to suggestions and requests of the 
War Industries Board. 


Vea Tavgvvelae 


@ 











THE DALTON COMPANY, Ince. 


Makers of Honest Value Shoes 
BROCKTON, MASSACHUSETTS 


CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 
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TANDARDKID 


TRUE TO ITS NAME 
“< IT'S STANDARDIZED. 








ED 


CUARANTEED SELECTIONS 
o ~ ‘tad } 





STANDARD 


Despite Conditions 


the Price Remains Reasonable 


ANY leather manufacturers have 
taken advantage of abnormal con- 
ditions to get unreasonable prices. 


BUT STANDARD KID is still made 
and sold on the original basis of a reason- 
able profit only. 


This in spite of the care with which we 
select our raw stock and the uniform high 
quality we insist upon in the finished 
product. 


STANDARD KID is and always will be 


true to its name. 


Made in the colors authorized by the 
Hide and Leather Section of the War 


Industries Board. 


Only pure Aniline dyes used, insuring - 
permanence of color. 


You’ll be safe in specifying STANDARD 
KID in your shoes. 


STANDARD KID MFG. CO. 


MANUFACTURERS OF 
BLACK AND COLORED GLAZED KID AND PATENT KID 


207 South Street Boston, Mass., U.S. A. 
FACTORY; WILMINGTON, DEL. 


AGENCIES 
Chas. A. Brady, Rochester, N. Y. F. W. Bailey & Co., St. Louis, Mo. 
Geo. A. McGaw, Chicago, Ili. 
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HERE’S nothing like an 

“ONYX” sign in your de- 
partment to impel a customer to 
buy then and there the hosiery she 
has in mind. 





© H asiery 





“Onyx 


POS CBP et ors 


' This trade mark is so photographed upon the 
minds of most people that nine out of ten 
could almost identically reproduce it if asked. 


And along with this engraved impression is a 
remembrance of pair after pair that rendered 
a full equivalent of the price. 


Don’t try to substitute any less well-known 


brand for “ONY X”’. 


Emery & Beers Company, Inc. 


Sole Owners of ‘““Onyz’’ Hosiery 


BROADWAY AT 24th STREET 
NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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A man should not do the work a —_i, 





The new way 





machine will do for him 


A merchant, with all his troubles, 
should never do the work that a 
machine does better and quicker. 


Our newest model National Cash 
Register makes the records which a 
merchant needs to control his business. 
It does fifteen necessary things in three 
seconds. 


Without the register a man cannot do ° 


these things in half an hour. 


With the register, even a new clerk 
can do them just by pressing the keys. 


Our new electric machines are as much 
better than old machines as an up-to- 
date harvester is ahead of a sickle for 


cutting grain. 
The latest model National Cash Register 
is a great help to merchants and clerks. 


It pays for itself out of what it saves. 


Merchants need National Cash Registers now more than ever before 





Dept. 19206, The National Cash Register Company, Dayton, Ohio. 
Please give me full particulars about the up-to-date N. C. R. System for my kind of business. 


Name 


ocnsumecrecececcuctvessecsosnseseneee FILL OUT THE COUPON AND MAIL TODAY 








Business 





-ddress. 
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SHEEPSKIN 
BOOTS and 
MOCCASINS 









No. 981 





No. 994 


Stock Up Now | ne. 





—Save Money 


Remember the severe winter last year? 
Bigger demand for sheepskin boots and moccasins than 


merchants could supply! 
Be prepared this season! Buy now for future delivery! 


Stores located in ship camps, industrial] centers, etc., are going 
to enjoy large profits from the sale of these sheepskins. 

(Weare the largest manufacturers of Sheepskin Footwear in 
the country. Immediate shipments NOW.) 


No. 975—Sheep-lined Boot. Sheep-lined throughout, full and slip oak sole. 

No. 981—14-inch Sheepskin Boot. Leather le and heel. 

No. 983—9-inch Sheepskin Boot. Leather sole and heel. 

No. 990—6-inch Sheepskin Moccasin. S| in sole, five eyelets, laced. 

No. 991—Lady Turned Cuffed Sheepskin occasin. Sheepskin sole, reiuforced with 
brown split leather, one eyelet, ribboned. 

No. 992—Lady Turned Cuffed Sheepskin Moccasin. Sheepskin sole, one eyelet, ribhboned. No. 975 

No. = —— pager be Sheepskin Moccasin. Sheepskin sole, reinforced with brown NO» 
split leather, no ey 

No. 994—Men Turned Cuffed Sheepskin, Moccasin. Sheepskin sole, no eyelets. 

No. = inch b nag al Mocoasin. Sheepskin sole, reinforced with brown split leather, 

ve ey lets, la 

No. 996--4.inch Sheepski in Mocessia. Sheepskin sole, four pieced, two eyelets, luced. 

No. 997—3-inch Sheepskin Slipper. Shee; sole, no eyelets. 

No. {te Sheepskin omit. ee ie, eight eyelets, laced. 

No. 999—10-inch Sheepskin Moccasin. Sheepskin sole reinforced with browo split leather, 


eight eyelets, laced. 
Send for Samples and Prices 


ATHLETIC SHOE CO. 


1427-1443 Carroll Ave., Chicago 


Managers New York Office: More & Simon, 258 Broadway 


“Whatever the Sport We Make the Shoe” 
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How Much More Money Is Invested 
In Your Stock Today Than 
There Was Five 


Years Ago? 


Investments in shoe stocks have almost doubled in the past 
five years. It takes $10,000 to keep up a stock that $5,000 
would maintain in 1913. 

What can you do about it? You must be able to show the 
women of your town a range of styles and prices. Of course 
you must keep all sizes. How are you going to make more 
money in the face of this condition? 


There are two answers: 
Quicker turnover, and— 
Concentration. 


Quicker turnover—through selling shoes that move faster, that take less 
clerk time to sell, that bring customers back for the same make of shoes. 


Concentration—through confining your purchases of each grade of shoe 
to one manufacturer, with the result that you avoid duplication of styles, 
loss through carrying over odd lots, and the many other handicaps that 
go with scattering your purchases over many lines. 





The Red Cross Shoe is the shoe that will help you make more money in 
spite of increased investment costs. 


Its style and price ranges are big enough to fill every reasonable demand, 
quality considered. A representative line of Red Cross Shoes will do the 
work of twice as many shoes scattered over three or four lines. 


And the Red Cross Shoe is “‘the most salable shoe in America.” Nation- 
wide advertising, carried on consecutively for years, has made it the 
standard shoe for women. As a result—the turnover on Red Cross Shoes 
is much quicker than on the unknown brands, because the demand for 
this famous shoe is already started in the minds of the women of your 
town. 

If you are interested in more efficient use of your invested capital—if you 
want to do more business on the same amount of money—write us today. 
We will be glad to have a representative call and go over our proposition 
in detail. No obligation is incurred by an interview. 


The Krohn-Fechheimer Co. 


621 Dandridge Street .°. Cincinnati, Ohio 

















Ths mcatbinte shi 
cn Umerica._—TODAY! 







Model No. 540— 
Blending the lovely 
browns, its vamp is 
dark tan calf; the 
top is field-mouse 
kid. 







Model No. 525—A 
black glazed kid 
boot, characterized 
by its extreme sim- 
plicity. 














These are some of the 
models chosen by Red 
Cross Shoe Accredited 
Agencies for the coming 
season’s selling. They 
are being featured in our 
advertisements in national 
magazines read by nearly 
every woman in each deal- 


er’s community. 








Model No. 535— 
A stylish black kid 
boot on the com- 
bination last. 






“Bends with your foet”’ 
Trade Mark 


Model No. 533— 
Fashioned of gol- 
den brown kid in 
studied simplicity. 


Model No. 542—A 
charming combina- 
tion in brown kid 
vamp and cloth top 
to match. 
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ALLUN’S 
QUALITY 
LEATHERS 


VIKING 
CALF 


A specially tanned winter leather that 
is weather resisting, strong and pli- 
able. It takes and holds a brilliant 
Polish. Favorably known by the men 
who buy, make and sell good shoes. 


AZTEC 
CALF 


A summer leather that resists surface 
abrasions, that is cool on the feet, 
that is light yet durable, it also holds 
a brilliant polish. 


A. F. GALLUN & SONS 


MILWAUKEE - WISCONSIN 


Il. A. ELY, Manager - 11 East St., Boston, Mass. 
























































Aug. 17, 1918 BOOT AND SHOE RECORDER 11 


Tell Your Customer Its An 
are stylish-yert AM HM ex) 
Special En for ar I) Ss And The Sale is Half Made 


Quick Delivery. MADE BY 
‘6 Ij, 
Pr SemcoProcess 
(PATENTED) 


will be a feature of our line for Spring, 1919. It is the correct way to make 
a turn shoe, since by this method only can a perfect heel seat be obtained 
and all wrinkles in the lining be eliminated. Incidentally, indications point 
towards turns as going to be big sellers for next spring. 


Our line of welts, too, will be snappy, possessing that distinctive appearance 
and giving that excellent service for which H. & M. Shoes are noted. 


Our salesmen will leave for their respective territories soon. We ask you to 
defer placing a portion of your orders until you have an opportunity of 
looking over our samples. 


HELMING-MSKENZIE 


CINCINNATI To Retail at 
Welts and urns Excluswely 7 ie, Popular Prices 


a i iy 
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ACTUALLY WASHABLE 


So ee Ol Ok en a 


THE WHITEST WHITE | 


LEVOR GRAIN KID 


MADE OF CABRETTA SHINS 


Ls REMAINS WHITE =~ 
ASK YOUR NEIGHBORS 


G.LEVOR & CO.., inc. 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 88-90 GOLD ST. 


ST. LOUIS: LEATHER EXCHANGE BLDG. BOSTON: 145 SOUTH ST. 
JOHNSON, STEPHENS & PAT TON LEATHER CO. THE G.LEVOR COMPANY 
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Buyers’ Easy Reference Directory 


Oxtords and Pumps in All Leathers 


LEADING “STYLES 
AT RIGHT PRICES 












17-8 Heel 
Aluminum Plate 


13-8 Heel 
Aluminum Plate 
Our factory is in shape to take care 


Ask for prices. 
eee ae 


of your orders. 


MALBON SHOE CO. 


Boston Office --- 113 Lincoln Street 
TTT TTT iii 
TET ed 


BAREFOOT SANDALS 


AND 
PLAY SHOES 
e can make immediate shipments 
some very desirable numbers. 


Write us for details, or tell us your 
needs. 


Laing, Harrar & Chamberlin 
43 N. Third Street rence 





EEGRGREUEGRGRESS «sue 
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Trade Marks in F oreign 
Countries 


Do you Realize the Importance of Protecting your Foreign = 
Trade in Cuba, Mexico, the South American Countries and ahes = 
in Europe, Asia and Africa? 

Certain Foreign Countries award exclusive trade-mark rights = = 
in a trade name or mark to the first applicant, irres e of = = 
prior use by another. This allows the piracy of valuable trade- = = 
marks in such countries. z 

me... Boot and Shoe Recorder maintains a Patent and Trade- = 

k Department fully equipped to promptly handle your ap- = 
Siiebilens for Registration of Trade-marks in all Foreign Coun- 
tries, as well as in the United States. Address all Inquiries to = 
Boot and Shoe Recorder Patent and Trade-mark Department, 207 
South St., Boston, Mass. 


PITT 





WRITE FOR 3 
DETAILS 


of our 


10-Day Free Trial 


For Your Customers 
on the 


FOOT ARCH 


Flexible Cushioned 
'o- Metal 
Pat'd. 
As well as our in- 
troductory offer to 
you 


NATHAN ANKLET 
SUPPORT CO. 


—_ R, 
88 Reade St., N. Y. C. 
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Original 
Chippewa 
Shoes 


Snappy Lasts 


Black and Chocolate 
In Stock 
Case Lots. All Sizes 


650S—6-inch oak sol 
Goodyear wale” "$4. 75 


ORDER A CASE TODAY 


= CHIPPEWA SHOE MFG. CO. t 





CHIPPEWA 
FALLS, WIS. 


SUUCUCEEUCOUEEECOGEUEOUCEOOGUREUUGOOQENORORRESDONRS 
iii iii i iii iit, 











ELIAS BERLOW 


New York Selling Agent 


Tweedie ‘“‘Hylo” Boot Tops 


118 West Broadway 
New York 


iii 








Sheepskin Wool Moccasins 
———: ‘Made of wool sheepskin 
with the wool on the inside. 
Suitable for wear in all = 
kinds of rubber footwear = 
and over- 
shoes. 
Very light 
and neat. 
Prompt 


$9.75 per aan Terms: 2 per cent, R. O. G. Deliveries 
BUY DIRECT FROM MANUFACTURER 


=AMERICAN SHEEP PELT COMPANY: 
600 Blue Island Ave., Chicago, III. 
ausscnsdnsencecascuosesndeavenonsdonsscacosousssnsursvacnveneesereesesct 









uality shoe laces for every 
requirement. At all jobbers. Always 
epolle® oe Nutathend.” 
mples upon request. 
he Narrow Fabric Co. is 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 








The illustrations above show but a few of the big range of mae 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines, 


Write us today for a catalog. 











‘UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 








— 
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Buyers’ Easy Reference Directory 


TTTTTTTT 
men 


A Black Beauty 





IN STOCK 
Ladies’ Black Kid, Full 
Foxed Imit. Straight 


Tip, with center perfo- 
ration, French Leather 
Heel, Goodyear Welt. 


A to E, 2% to 8. 
$5.25 


-124 Di St. 
v0 Dawe POLS CML KCUM bell, 





CRUQUROREERODRGROGOCROORRORRRGRERORORORRCRCROEORES 
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The 
House of 
Taylor 


sgiate, 32d & 33d 
Sts., New York 
Direct Entrance to 
Broadway Subway and 
Hudson Tubes. 
One Block from 
Pennsylvania Sta. 
Equally Convenient for 
Amusements, Shop- 
ping or Business. 
Rates $2 Per Day and Up. 


A SPECIALTY 
155 Pleasant Rooms, 
with Private Bath 
$3.00 PE . j 
The Martinique Res- 
turants are well known 
for good food and rea- 


sonable prices. 











SCCOCOOROCRGGGQREGRSRRRCCCOCQORQOERGGRCGRGROURERRDRRCQRGSERGRRORSRCRRRRREEE 


A Fire Call 


to your store if rung in quickly enough may save your 
place of of business but it cannot prevent damage to 
the interior of your store and your stock which fol- 
lows conflagrations of even insignificant proportions. 
An insurance policy in this company is the best pos- 
sible protection for you against fire losses. We can 
save you on your insurance at least 25%. Ask us how. 


Fitchburg Mutual Insurance Company 
FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 


by eatatetsknel 
fine felf 


ootwear 


- Samples 
“submitted upon 
request. Ask 


for Catalog 


fandard Felt Comp 


‘West Alhambra : 
New York, Chicago, San Francisco 


’ 


s 


California 7 
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RADIUM 
WHITE 


Does not cover up but 
fil removes grease and 
4 || dirt from white leather 
Bi shoes and gloves. 
4|| Leaves them soft and 

whiter with each clean- 
ing, and good as new. 


THE RADIUM DYE COMPANY, INC. 
Kansas City, Mo. 
TITTLE 
TIT 


Early Fall Boot 


No. 15620 

Gun Calf Lace, Goodyear 

Welt, Stitched Edge, 9-inch 
St. Imt. Tip, B to D. 
IN STOCK 


Price $4.50 
W.T. HOLMES CoO. 


15 No. 4th St. 
PHILADELPHIA 


wh 
i 
ITE 








CEOEUEDEDRGURGOUGUOCROORGRRURERORURRERORORREOEOS 
PITTI it 


vi 








CRCRGQGUGUSORCRURGROGRESEREREEES 







100 Reade St. 
NEW YORK 


34 Fox Button Boot 
Keller Rhodes Sole 


IN STOCK 


CL eee: $1.60 
8% toll..... 1.80 
11% to2..... 2.15 
Style 590 
Tan Lotus 
Style 592 
Gun Metal 
ATI 


~ 
POI IIT iii iiiiiiiiiiy) 











Bancroft Wolke, Gmpany 









ok 











The Special Display Box holds one gross of 
laces, 18 pairs each of Black, Tan, Mahog- 
any and Cocoa. 


The assortment will be”packed to suit you 
and billed at gross prices--no charge for 
the special packing. 


PRICE LIST 
Lengths 27 in. 28 in. 30 in. 36 in. 38 in. 40 in. 
0216 Round $4.05 $4.20 $4.50 $5.40 $5.70 $6.00 
— Flat... 4.59 4.76 5.10 6.12 6.46 6.80 


les and plete price list if you prefer. 
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This bo 


O a 
sexs TACES 


DISPLAYED WHERE YOUR CUSTOMERS WILL SEE IT WILL 
ATTRACT IMMEDIATE ATTENTION, AND START THE SALE 


The strength, reliability and permanent utility of Cordo-Hyde justifies its recognition as the 
lace pre-eminent, super-strong—ultra-smart. 


The “Cordo-Hyde” lace is totally-unlike any other lace—a endian material, capable of 
resisting wear. 


“Cordo-Hyde” has nothing in common with the ordinary fabric lace—it is in no sense a sub- 
stitute for leather—it is a scientific answer of what a shoe lace should be. 


“‘Cordo-Hyde”’ will outwear many pairs of any other lace. 


‘‘Cordo-Hyde” excels the leather lace, for as a manufactured product it has uniform strength and 
it positively stays tied. 

“‘Cordo-Hyde” has the look and feel of leather—blending with and looking a part of the shoe. 
“‘Cordo-Hyde” can be dressed with the shoe and “smartens” with polishing. 


O. A. MILLER TREEING MACHINE CO. 
BROCKTON, MASS. 
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= smart boot, typi- 
cal of the P. J. Har- 
ney creations for Fall, is 
being shipped now to 







C. E.Wethey Shoe 
Company 
78 Reade Street 

NEW YORK CITY 










Speetfitesiivnz.s 









Stock No. 3050. Lawrence’s No. 18 Gray Nubuck 
Polish, Seamless Pattern: No. 17 Last. Wood 
Covered Half Louis Heel. Imitation Stitched 
Tip. Welt. 










Gray Nubuck Boot 






P. J. HARNEY SHOE COMPANY 


Lynn, Massachusetts 






Boston Office and Coast Distributors 
Salesroom H. S. BELL & COMPANY 


183 Essex Street Los Angeles 









The ies You Oni 
_ the oh aes You ( 
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Costs Less 





T costs less to sell shoes 


that are known. 


All America shoes are the 


best known men’s shoes on 
the market today and more and more 
men are asking for them. 


The problem of reducing selling cost 


in 


retail stores is partially solved by 


this splendid line of standardized shoes. 


Educator Shoes 
are Carried in Stock 
by these Distribut- 
ing Houses: 


The Rice & Hutchins New 
York Compeny 

The Rice & Hutchins Bal- 
timore Comqeny 

The Rice & Hutchins At- 
lanta Company 

The _ & Hutchins Chi- 
cago Compan 

The Rice a Hutchins 
Cleveland Company 

The Rice & Hutchins Cin- 
cinnati Com y 

The Rice & Hutchins St. 


Rice & Hutchins, Inc. 
20 High St., Boston, U. S. A. 























